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CONTINENTAL (FIRE) INSURANCE CO. 


of New York 
HENRY EVANS, President 


FIRE RENT AUTOMOBILE TORNADO SPRINKLER LEAKAGE USE AND OCCUPANCY 
PROFITS EXPLOSION MARINE AND INLAND TRANSPORTATION 


Always a leader among the big companies, it is now stronger than ever as it has the Largest 
Capital and Largest Policyholders Surplus. It has gained this position through 64 years of continuous 
square dealing with its agents and policyholders and constructive management. 


CONTINENTAL COMMAND CONFIDENCE 


HOME OFFICE PACIFIC COAST OFFICE WESTERN OFFICE 


80 Maiden Lane Insurance Exchange Bldg. 332 So. La Salle Street 
New York San Francisco Chicago 
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Capital, $4,000.000 
Assets over $23,000,000 
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Third Supplement to the 
HANDY GUIDE for 1917 


The Spectator Company has issued the Third Supplement to the 
1917 Edition of the Handy Guide to Premium Rates, Applications 
and Policies. January, 1918, Supplement. 


This Supplement contains several policies for those companies 
which changed their plans with the opening of the new, year or just 
prior thereto. 


Every Agent, to keep posted, must have this Supplement. 


Copies will be furnished to those subscribers to the Handy Guide 
whose names appear on our books, at twenty-five cents each. 


The price to non-subscribers ‘is fifty cents; or on receipt of $3.75 
(cash down), this Supplement will be forwarded at once; the 1918 
Edition of the Handy Guide, issued early in the current year, and the 
three Supplements to that edition when issued, at intervals during 
the year. 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


CHICAGO OFFICE 
INSURANCE EXCHANGE 





ORGANIZED 1671 
Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of ordinary policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 

$16,560,439.04 
i a a te ny 14,343,626.28 
Capital and Surplus 2,216,812.76 
Insurance in Force 131,790,562.00 
Payments to Policyholders Since 

Organization 

Is Paying Its Policyholders Nearly . 


19,612,616.08  _ 
1,500,000.00 annually 


Good territory for live Agents. 











She 


PERFECT PROTECTION POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolutely new and different to 
talk to your prospects. Gives you a chance to earn 
more money than you are now making. 


Our Life Insurance Contracts contain the most up-to- 
date clauses known to the Insurance World. The 
Accident and Health gives full protection for at least 
a third less cost than regular casualty companies. 
Our agency contracts are as liberal as can be made. 


WRITE ANDWEWILLTELL 
YOU MORE ABOUT OURSELVES. 


Reliance Life Insurance Company of Pittsburgh 


FARMERS BANK BUILDING, 
PITTSBURGH, PENNSYLVANIA 


























JOHN P MUNN,-M.D |/3 || Good men, whether experienced in life 
“PRESIDENT insurance or not, may make direct con- 

‘tracts with this company, for a limited ter- 
ritory if desired,andsecureforthemselves, 
Sinan “tes {inzaddition‘to;first{year’s‘commission, a 
ee \renewal_interest,insuring an income for 
EDWARD TOWNSEND the future’ Address the Company at its | 

| Pres. Lnporters @ Traders Nat. Bank Home Office, No. 277 Broadway, N. Y. | 


FINANCE COMMITTEB 


CLARENCE H. KELSEY 
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PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 


Capital $1,000,000.00 


Our 1916 Statement shows 


Insurance in Force (over) 
Resources (over) 5,600,000 
New Insurance paid for 10,000,000 


The High Scores in the Life Insurance Profession are won by 
Trained Men. We will train you in the Profession and locate 
you in Productive Territory either North or South. Your 
Opportunity is Here. 
Further information on request: 
Address: 

E. G. SIMMONS, Vice-President and General Manager 

Whitney Central Bank Building 
New Orleans, U. S. A. 


$42,400,000 














OLD COLONY LIFE 


Insurance Company 
OLD COLONY BUILDING CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive, 
under Legal Reserve, Standard Provisions Policies (for amounts 
as small as $100 for children), with annual, semi-annual and 
id (not weekly) premiums, same for male and female. 

rdinary (not industrial) insurance for the entire family. 


Participating and Non-Participating Policies with Double 
Indemnity, Waiver of Premiums and Disability Annuity 
features. 

Such insurance facilities widen the Agent’s field and increase 
his opportunity. 

We have at the present time particularly good openings in 
Michigan, South Dakota, Nebraska, Kansas, Tennessee, Iowa 
and Montana. 


Write for a general agent's contract to 
B. R. NUESKE, President 
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Tue SPECTATOR 


The circulation of the Dig stag of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second Class Matter. 


THE SPECTATOR COMPANY 


PUBLISHERS 
Arthur L. J. Smith, Pres. Robert W. Blake, Sec’y 
135 Witt1aM Street, New York 
Telephone, John 281, John 232 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1918, by The Spectator Company, New York 
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EDUCATION IN FIRE INSURANCE 

NEW era is dawning upon the 
A policy of fire insurance companies 
toward their employees and the public. 
It signifies a desire to take the public 
more fully into its confidence by a thor- 
ough campaign of education and pub- 
licity. That the small efforts already 
under way have taken effect is borne out 
by the interest that has been aroused 
among educational institutions in the 
subject of insurance. One of the lead- 
ing institutions of this kind in the coun- 
try has announced a course in fire insur- 
ance which it is hoped will have the full 


support of the companies. 
Another phase of this movement 


toward enlightening the public on insur- 
ance matters is seen in the schools of 
insurance that are being conducted by 
some of the larger companies in their 
home offices for the benefit of their em- 
ployees. This sort of work serves a 
double purpose. In the first place it 
tends to awaken the interest of the em- 
ployees in the company for which they 
work, thus giving material assistance to 
those who are anxious to make some 
effort at the solution of the turnover 
problem among employees. While it is 
not by any means a cure-all, the educa- 
tional plan does get better results from 
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the persons who take the courses and it 
has also tended to keep a large number 
in the service of the company for a longer 
period of time than has heretofore been 
the case. 

A secondary effect is the spreading of 
the principles of insurance among com- 
rades by employees in whom a consider- 
able interest in the business has been 
awakened by well directed instruction. 
It is not easy to measure the force of this 
sort of publicity, but it is hardly to be 
doubted that a great deal of good is done 
by those who have gained some knowl- 
edge of the true conduct of insurance. 

The example set by the companies dur- 
ing the past few years will probably show 
a considerable expansion in the imme- 
diate future. Especially is this true when 
the employment problem becomes even 
more acute than it is now after the war 
is over and new developments will be 
attracting labor with engaging offers. 
Especially interesting in this connection 
is the foundation of a campaign of de- 
velopment of American commercial en- 
terprise. The need for popularizing 
American business institutions through 
the channels of publicity is one of the 


strongest means whereby American cap- 


ital can hope to compete with the well 
founded plans of that of foreign nations, 
from which insurance cannot be ex- 
cluded. Even in this country much can 
be done in the way of securing proper 
legislation on insurance matters by 
proper education of the public and their 
representatives in the various legislative 
bodies. 





HEALTH AND ACCIDENT CON- 
FERENCE 

UCH interest is taken in the forth- 

coming meeting of the Health and 
Accident Underwriters Conference at 
Chicago, as a number of matters of vital 
importance to the conduct of the indus- 
trial accident and health business will be 
taken up at that time. Probably the one 
that is of most wide concern is the report 
on the progress made by the manual com- 
mittee with reference.to the revision of 
the classification of occupations. The 
experience of most of the Conference 
members has shown that risks which 
have been regarded as most profitable 
for many years are really the cause of 
considerable loss. Radical changes in the 
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industrial world during the past two or 
three years have also materially altered 
the experience of the companies. 

Another topic of absorbing interest at 
this time is that of increased costs of 
doing business and the means whereby 
those increased costs are to be met. It 
has been proposed that the companies 
adopt some system of collecting a month’s 
premium when the policy is issued and 
at the same time increase the policy fee. 
Heretofore it has been the practice of 
the companies to carry all the expense 
attendant upon the issuance of new poli- 
cies and not receive one cent of the first 
month’s premium, with the result that 
they were actually carrying the insurance 
for thirty days without charge. The 
weakness of this practice has been force- 
fully pointed out and it is hoped that the 
companies will take steps to overcome 
the evil which has lasted for so many 
years by requiring some payment for the 
first month’s insurance. Where it has 
been tried, the agents have generally ap- 
proved and have found the policyholders 
willing to pay. It is undeniable that, 
with the claim ratio mounting as it has 
during the past few years, the companies 
cannot afford to give any insurance for 
nothing, and in fact the just claimants 
do not ask them to. 

The problem of acquisition cost will 
also have the attention of the Conference, 
but it is doubtful whether any action on 
this matter will be taken until after 
further conference with the Insurance 
Commissioners, who are studying the 
subject with the special committee of the 
companies. It has long been felt that too 
much has been spent in the acquisition of 
business and the companies have been 
trying to find ways and means of cutting 
down this expense without reducing the 
earnings of the agent. It is a question 
which has many thorns and it is one 
which cannot be solved: hastily without 
disturbing seriously the whole conduct of 
the business. 





XPLOSION hazards, particularly 
those incident to the shipment of 
explosives through New York harbor, 
are receiving serious attention by the 


War Department. The danger of hand- 
ling high explosives in and near large 
cities has been well illustrated by the 
Black Tom Island and Halifax disasters, 








Fire Insurance 


and every possible precaution should be 
taken to avoid the subjection of cities to 
unnecessary risk from such a source. 
Some of our allies in the war have been 
shipping explosives through a New Jer- 
sey port which is sufficiently distant from 
any large city to insure reasonable 
safety, and it is likely that the Federal 
Government will require this plan to be 
followed in making its shipments of ex- 
plosives. 





HETHER by coincidence or de- 
W sign, there were numerous fires 
and an explosion on Saturday last in 
plants making war goods, on ships carry- 
ing war supplies and in a Government 
torpedo factory, the combined effect of 
which was to arouse a public sentiment 
that more potent measures should be 
taken in future to guard against such 
events. The torpedo plant explosion, so 
far as has yet been ascertained, was 
purely accidental; but the largest of the 
day’s fires—that at Port Newark Termi- 
nal, New Jersey—is regarded as having 
been deliberately planned by enemies of 
our country. It was evidently the inten- 
tion of the incendiaries to so cripple the 
shipbuilding plant as to greatly hamper 
and delay the construction of 150 steel 
ships which are to be built there for the 
Emergency Fleet Corporation. It is 
now proposed to form a uniformed force 
to guard the many shipbuilding plants 
more thoroughly than has heretofore 
been done. This would appear to be a 
helpful plan, for, in the German mind, 
the prevention of the construction of 
ships probably ranks second only to the 
destruction by submarines of those 
already in existence as a means pro- 
moting Germany’s interests in the war. 
If the ship construction scheme is to be 
worked out to a satisfactory conclusion, 
so that it shall be demonstrated that 
Germany cannot win the war by means 
of her ruthless submarine policy, every 
precaution must be taken to prevent the 
destruction of ships in process of build- 
ing, and of shipyards and supplies neces- 
sary to the shipbuilding industry. 





SENSATIONAL intimation is 
made by the American Defense 
Society that camouflaged enemy insurance 
companies are obtaining information here 
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of value to Germany, and are transmit- 
ting it to that country, and a hearing is 
requested at which the Society desires to 
offer evidence in opposition to the grant- 
ing of licenses to such companies. One 
report alleges that there have lately been 
formed, in a neutral country, six new 
insurance companies, which are now 
licensed in some States in this country, 
and that the probability is that these are 
backed by German capital. It is further 
alleged that through their United States 
branches these companies have access to 
reports of various boards of underwriters 
containing data describing the places and 
times at which explosives, etc., are reg- 
ularly shipped, which information, if 
available to the enemy, might afford op- 
portunities for the latter to bring about 
fires and explosions, to the damage and 
loss of this country and its allies. If the 


American Defense Society can produce 


evidence corroborating the alleged Ger- 
man control of the companies referred to, 
and the actuality of the danger described, 
it will, of course, be the duty of the Sec- 
retary of the Treasury to refuse to issue 
licenses to companies so controlled. 





N view of conditions which have pre- 
vailed in fire and marine insurance 
circles in this country during the past 
year, the statistics to be presented in the 
forthcoming fiftieth annual edition of the 
Fire Insurance Pocket Index will be of 
more than ordinary interest. The work 
upon this publication is progressing 
steadily, and the Index will be issued at 
as early a date as is consistent with the 
delays which may occur in the filing of 
statements by the insurance companies 
because of shortage of available help and 
time, due to war conditions, which are 
also affecting the business of publishers, 
printers and binders. Needless to say, 
every effort will be made by The Spec- 
tator Company to maintain the high 
standard set by forty-nine previous an- 
nual issues of the Fire Insurance Pocket 
Index. 





Death of Martin Meyerdirck 


Martin Meyerdirck, president of the German- 
American Insurance Company of Baltimore, 
died Thursday night after a brief illness at his 
home in Baltimore. The funeral services were 
held on Monday. 
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NEW YORK SURVEYS 


Midwinter Conferences of Agents.—The 
midwinter conferences of local agents and 
State boards will begin next month, and the 
first will be the New Jersey State association 
in Newark on February 14. 

Automatic Sprinkler Situation.—The situa- 
tion on the restoration of automatic sprinklers 
in this city has been hampered by the shortage 
in fuel and cold weather. A new alarm was 
caused among the companies by a circular sent 
out by. the Exchange on the 25th inst., by 
which it appeared that a large number of 
equipments have been restored within a week, 
but on inquiry it appears that out of the whole 
number which have been reinspected about 
seventy-five are described as in a helpless con- 
dition. They are in reality useless until put 
in order, but owing to the lack of fuel for 
heating the premises there is no expectation 
that they will by this date be entitled to ap- 
proval as “sprinklered risks.” The next step 
will be notice to the companies that the former 
“approval is withdrawn.” Such a notice apply- 
ing to seventy-five risks in this city will create 
a sensation among the brokers, but there is 
no reason why the companies should continue 
indefinitely to carry large lines at low rates on 
risks not under protection. 


‘Monday Holidays.—Last Monday was a 
repetition of the previous Monday in respect 
to the fire underwriters’ office employees, many 
of them were open for a portion of the day 
and only a very few closed entirely. 

Railroad Security Guardians.—The advis- 
ory committee of the National Association of 
Railroad Securities, organized to protect and 
stabilize the security of railroad property, now 
includes the following underwriters: Cecil F. 
Shallcross, Royal Insurance Company; C. L. 
Tyner, vice-president, Home of New York; 
Charles G. Smith, president, Great American; 
W. H. Ziegler, Hanover; W. B. Joyce, Na- 
tional Surety; George E. Ide, Home Life; Dar- 
win P. Kingsley, New York Life; W. A. Day, 
Equitable Life; Charles A. Peabody, Mutual 
Life; F, H. Ecker, Metropolitan Life; Louis 
F. Butler, Travelers Life; John R. Bland, 
United States Fidelity; John T. Stone, Mary- 
land Casualty Company; A. W. Damon, 
Springfield Fire and Marine Insurance Com- 
pany; F. R. Bigelow, St. Paul Fire and 
Marine; Forrest F. Dryden, Prudential; Geo. 
K, Johnson, Penn Life; I. H. Kempner, Texas 
Prudential Insurance Company; John G. 
Walker, Virginia Life. 

Vanderbilt Hotel Insurance.—The list of 
insurance on the Alfred G. Vanderbilt hotel, 
in which a small loss occurred, amounts to a 
total of $2,340,000, which involves three com- 
panies with lines of over $200,000 each. The 
insurance on the Pocono building, 221 Fourth 
avenue, also slightly damaged a few days ago, 
aggregated $1,300,000. 

War Savings Stamp Committee.—The Na- 
tional War Savings Committee, of which 
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William G. Wilcox is chairman, has ap- 
pointed an insurance division sub-committee 
to make an appeal to the insurance offices in 
this city for help in promoting the sale of 
$5.00 war saving stamps and the 25-cent thrift 
stamps. A circular has already been sent out 
urging the heads of offices to accept this ser- 
vice, and to hang out in their respective offices 
the placards, which will be sent from 51 Cham- 
bers street upon request. Each office is urged 
to purchase a supply of such stamps and en- 
deavor to sell them to employees and friends 
as rapidly as possible. We learn a number of 
offices have made arrangements to comply 
with the appeal. 

Busy Days for Firemen.—Firemen in this 
and other cities are still kept busy answering 
fire alarms. It is no uncommon thing to read 
a list of eighty to ninety fires outside of the 
city. It appears.that the alarms in this city 
and Brooklyn are nearly sixty per day. About 
half of them report trifling losses. Thus far 
underwriters have not suffered any serious 
losses in this latitude and are quite content 
with the exemptions. 

C. F. Shallcross Retires from Presidency 
cf St. George’s Society.—At the annual meet- 
ing of St. George’s Society, Cecil F. Shallcross, 
manager of the United States branch of the 
Royal of Liverpool, retired as president and 
was succeeded by W. Clive Bailey, British 
Consul-General at New York. Charles H. 
Holland, vice-president and general manager 
of the Royal Indemnity of New York, retired 
as secretary of the society, and was succeeded 
by R. C. Rathbone of R. C. Rathbone & Son, 
insurance brokers of New York. Upon the 
retirement of Mr. Shallcross the members of 
the society paid a high tribute to him for his 
efforts on behalf of the organization while in 
office. 

May Discontinue Lectures.—Because of 
the late hours that are being kept by the in- 
surance offices in the city on account of the 
Fuel Administrator’s orders regarding the 
closing of buildings on Mondays, it is probable 
that the Insurance Society of New York will 
be compelled to suspend its lectures in the 
rooms of the New York Board. The lecture 
which was to have heen made last week by 
Benjamin Rush, president of the Insurance 
Company of North America, on the subject of 
marine insurance, was postponed indefinitely. 


CHICAGO AND THE WEST 

Walter L. Maillot Addresses Fire Insur- 
ance Club.—Walter L. Maillot, assistant man- 
ager of the Western department of the Phcenix 
of London, spoke before the Fire Insurance 
Club at its regular meeting on the 22d inst., on 
the subject of “Loyalty.” The speech was 
very well received and timely. 

Adjuster Burns Building.—Fire insurance 
men are telling a story on one of the Topeka 
adjusters. He went to the farm of R. M. 
Noble in Labette county, Kansas, to make an 
inspection and was examining a gasoline engine 
in the barn. The barn was rather dark, and 
in his examination the agent took a look at the 
floor under the engine. In doing so he struck 
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a match, made his examination, and then 
threw the match into the waste pan under the 
engine. The agent and Mr. Noble barely es- 
caped from the barn, which was burned to the 
ground along with considerable grain and feed, 
in all about $3500, with insurance of about 
two thousand dollars, 

George L. Truitt Quits Travelers.—George 
L. Truitt, assistant manager of the liability 
department of the Travelers Insurance Com- 
pany at Chicago, has resigned and affiliated 
with the office of Marsh & McLennan. He will 
be connected with the Chicago office of that 
firm, and will have charge of the development 
and handling of their large risk business in 
Chicago and other parts of the country. 

Elliott Middleton Addresses Examiners’ 
Club.—Elliott Middleton of the Western 
Actuarial Bureau addressed the Association of 
Fire Insurance Examiners at its meeting last 
Thursday, on the subject of “Use and Occu- 
pancy Insurance.” 


BOSTON AND VICINITY 

Hollis, Perrin & Co.—Announcement is 
made of a new agency firm to begin business 
as of February 1. Four well-known young 
men, Arthur W. Hollis, R. B. Perrin, George 
S. Cole and John B. Kirkpatrick, have formed 
a partnership, to be known as Hollis, Perrin & 
Co., and the arrangements have been made 
with Receiver H. J. Ide, who is in charge of 
the affairs of Alden & Russell, to take over the 
lease, furniture and fixtures of that concern at 
115 Water street. The partners have been 
associated, respectively, with Field & Cowles 
and Simpson, Campbell & Co. The new firm 
will take over the representation of a number 
of companies hitherto represented by Alden & 
Russell, as well as the Albany, which will be 
transferred from Dewick & Flanders, as of 
March 1. The companies in addition to the 
Albany include the Caledonian-American, 
Camden Underwriters, German-American of 
Pennsylvania, and the Scottish Underwriters. 

Insurance Federation of Massachusetts.— 
The annual meeting of the Insurance Federa- 
tion of Massachusets was held this week at the 
assembly room of the Boston Board. Presi- 
dent C. C. Judd of Holyoke was in the chair, 
the invited speakers being Henry C. Sawyer, 
counsel of the Employers Liability, and Presi- 
dent Carney of the Boston Board. Reports 
showed that the organization has now 1533 
members reporting to fifteen local divisions. 
The total expenses incurred were around 
$10,000. John W. Downs was elected secre- 
tary, succeeding W. J. Lewis, who was called 
to the colors, while the officers, including C. C. 
Judd as president, and Steven E. Barton as 
treasurer, were re-elected, together with about 
twenty-five vice-presidents, hailing from all 
parts of the State. 

Insurance Offices Get No Heat.— President 
James H. Carney and his committee represent- 
ing the Boston Board, received scant satisfac- 
tion from the Fuel Administrator in their 
plea that if banks were permitted to remain 
open the transaction of fire insurance, being 
interdependent with banking, should also be 
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allowed. They were told that they could not 
burn fuel for heating on Mondays, with em- 
phasis, and that they could not have even an 
hour’s grace after twelve o'clock Saturdays. 


Want Fire Marshal for Boston,—Superin- 
tendent Abbott of the Boston Protective de- 
partment has made a strong plea, emphasized 
in the Boston daily newspapers, urging the 
re-establishment of a fire marshal for Greater 
Boston. Particularly since the declaration of 
the war has the need for concentrated activity 
in the city been apparent, Mr. Abbott’s conten- 
tion being that the State police have too wide 
a field to give Boston the attention it demands 
in ruthlessly investigating the cause of every 
fire within the city limits. The fire marshal’s 
office was merged over twenty years ago with 
that of the city police. 


PHILADELPHIA SURVEYS 


Insurance Society Banquet.—The Insur- 
ance Society of Philadelphia dispensed with its 
annual banquet on account of war conditions, 
but a very good and inexpensive dinner was 
served on January 14, and the election of 
officers was held right after the dinner. The 
officers are: President, Albert C. Rommel; 
vice-presidents, Henry Penn Burke and Geo. 
A. Mahl; secretary, Charles J. Fitzgerald; 
treasurer, James A. McGann; executive com- 
mittee, Edward Maneuvre, Richard Cross, 
Mark D. Goodwin and Harry F. Ries. Fol- 
lowing the election the members had an in- 
formal and enjoyable time. 


Coal Situation and Business.—The coal 
situation has hampered business somewhat, 
and the fire insurance brokers are being 
swamped with inquiries from their clients ask- 
ing if their policies cover them if they use oil 
stoves to heat stores. 


Will Not Approve New Tornado Forms 


The Kansas Insurance Department has re- 
fused permission to the companies writing tor- 
nado business in this State to revise their 
policy contracts to a point where the Depart- 
ment believes the companies would not be li- 
able for damage unless the entire building were 
blown down. Several companies have submit- 
ted new policy forms, and each of these con- 
tained a clause that the company would not be 
liable for damages ‘‘on account of the blowing 
down of chimneys, eaves, troughs, spouts, loose 
clapboards or shingles, breaking doors, windows 
or window blinds, unless other damage had been 
done to the building insured.’’ To the Depart- 
men officials it appeared that the companies 
would be able to dodge a great deal of damage 
claims for small amounts supposedly covered 
by tornado insurance, and the new policy was 
denied. It is in use in some other States. 


E. E. Soenke Made Secretary 


E. E. Soenke has been elected secretary of 
the Security Fire of Davenport, succeeding the 
late M. C. Hinsch. Mr. Soenke has been with 
the company for ten years and was recently 
made assistant secretary. 





Fire Insurance 


FOREIGN COMPANIES 


Restrictions Under Which Government 
Hazard May Be Underwritten 








LICENSES TO FRIENDLY CONCERNS 





Investigation Into Ownership of European Corpor- 
ations—Rules for Underwriters 


[Special Dispatch to THE SPECTATOR] 


WASHINGTON, D. C., Jan. 29.—Regulations 
governing the operation of foreign insurance 
companies in the United States have been made 
by the Secretary of the Treasury. These regu- 
lations are designed to prevent information get- 
ting into hands of enemy or of disloyal persons. 
They were drawn up only after consultation with 
insurance experts. 

The regulations provide that: 


After careful investigation, the company shall 
designate some person or persons to whom shall 
be given charge of all maps and inspections of 
terminals or manufacturing plants or other 
premises engaged in or used for Government 
work. 

No maps, surveys, or inspections shall be sent 
out of the United States, except to countries at 
war with enemies of the United States, unless 
with permission and under regulations of the 
Secretary of the Treasury. 

No information as to actual, possible, or pro- 
jected sailings, arrivals, or positions of vessels, 
or of any shipment or projected shipment or of 
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location of any merchandise shall be cabled or 
transmitted by bordereau or otherwise outside 
of United States, except to countries at war with 
enemies of United States, unless with permission 
and under regulations of the Secretary of the 
Treasury. 

Rules shall be adopted and precautions taken 
so that no persons who are natives, citizens or 
subjects of any nation with which the United 
States is at war, other than citizens of the 
United States, shall have access to such maps, 
inspections or information. 

No borderau or other form of report of 
declaration of insurance or reinsurance, giving 
particulars of risks assumed on property or 
other interests in the United States shall be sent 
to any country other than those at war with 
enemies of he United States, except with per- 
mission and under regulations of the Secretary 
of the Treasury. 

No inspections or surveys of terminals, plants, 
or premises engaged in or used for government 
work, or of vessels or of interests about to be, 
or in process’ of being, transported to foreign 
points or arriving in United States shall be made 
or authorized after March 15, except by inspec- 
tors whose records and nationalities have been 
subjected to careful investigation by an insur- 
ance company or approved organization of in- 
surance companies. The name of each such 
inspector shall be communicated to the Secre- 
tary of the Treasury, with a statement that such 
investigation has been made and that the in- 
spector named is not a native, citizen, or subject 
of any nation with which United States is at 
war, other than a citizen of the United States. 

Where reinsurance of any risk accepted or 
business originating in United States is placed 
with any company, association, or underwriter 
other than those licensed by the Secretary of the 
Treasury or incorporated or doing business 
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under laws of the United States or of country at 
war with enemies of the United States, names of 
such company, association, or underwriter shall 
be communicated to the Secretary of the Treas- 
ury, and the company so reinsuring shall take 
immediate steps to obtain an agreement that no 
business so reinsured shall be reinsured with, 
retroceded to, passed on to or shared in any 
manner with any unlicensed enemy or ally of 
enemy company. 

The Treasury Department is conducting a 
careful investigation of the question of possible 
enemy ownership of insurance companies oper- 
cating within the United States. 

Licenses have been issued to all French and 
English companies doing business in the United 
States under terms of the President’s order of 
December 7, and to the following companies, in- 
corporated under laws of other countries: 

Spanish-American Union Insurance; National 
Insurance; Skandinavia Reinsurance; Nederland 
Fire and Life; Nippon Fire; Tokio Marine; 
Christiania General; Norske Lloyd; Norwegian 
Assurance Union; Scandinavian-American As- 
surance Corporation; Union and Phenix Espa- 
nol; Skandia; Svea Fire and Life; Baloise Fire; 
Swiss Reinsurance; Switzerland General; First 
Russian; Jakor; Moscow Fire; Northern; Ros- 
sia; Russian Reinsurance; Salamandra; Second 
Russian; Warsaw Fire; Norwegian Globe. 


Herkimer County Organized 

A strong county organization of the Insurance 
Federation of the State of New York was 
effected in Herkimer County at a meeting of 
insurance men held in Herkimer, Friday, Jan- 
uary 25. Wm. N. Van Alstine, president of 
Rogers & Ashe, Little Falls, chairman of the 
meeting, stated that the strong drift towards 
socialism and radicalism, with their proposals 
for State monopolies, particularly as respects 
insurance, made it more than ever necessary 
that the agents, brokers, officials of companies 
and others representing all lines of insurance 
and embracing all systems, unite in an organiza- 
tion to combat such paternalistic tendencies. 
He urged that a campaign of education be in- 
augurated to make more generally known to 
the people the many intricate details of the 
insurance business and the danger's and fallacies 
of State monopolistic insuranee. Stanley L. 
Otis, executive secretary, was present and spoke 
of the work of the Federation in this State. The 
county committee consists of W. N. Van Alstine, 
chairman; A. W. McGowan of McGowan & Rich- 
ardson, Ilion; Fred R. Coe, Mohawk, and Chas. 
T. Gloo of Earl & Gloo, Herkimer. Plans were 
made to hold a dinner of the Herkimer county 
insurance fraternity and the arrangements were 
placed in the hands of the county committee. 
It is hoped to have President Edar M. Griffiths 
of the Federation present at the dinner and 
address them. 


New Insurance Commissioner of South 
Carolina 
Retiring Insurance Commissioner F. H. Mc- 
Master of South Carolina has issued a state- 
ment regarding his successor, in which he says: 


William A. McSwain, who was elected Insur- 
ance Commissioner to succeed Fitz Hugh Mc- 
Master, is a native of Laurens county, having 
been born near Cross Hill about forty-five years 
ago. He has spent most of his life at New- 
berry, where his principal occupation has been 
that of a fire insurance agent. He is at the 
head of the largest fire insurance agency in 
Newberry, at the present time representing 
twenty-three fire insurance companies, one life 
insurance company and seven miscellaneous 
companies. He is the secretary and manager 
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of the Security Loan and Investment Company 
of Newberry, which does a large business in the 
selling of stocks, bonds and other securities, 
and the lending of money on real estate. He 
is regarded as one of the most substantial busi- 
ness men in Newberry. 


New Jersey Legislation 
[Special Dispatch to THE SPECTATOR] 

TRENTON, N. J., January 29.—The New Jer- 
sey Senate this afternoon passed the bill intro- 
duced by Senator Runyon, of Union county, 
which authorizes fire insurance companies to 
insure against war and kindred hazards and also 
against explosion, except in the case of steam 
boilers. 

Assemblyman Alexander Simpson, of Hudson, 
to-day introduced in the House a bill providing 
for the establishment of a workmen’s compensa- 
tion state insurance fund, and placing its ad- 
ministration in the Department of Banking and 
Insurance. By the terms of the bill the State 
Treasurer is named custodian of the funds, and 
it is provided that there shall be a proper in- 
vestment of the accumulated surplus and reserve. 
The sum of $10,000 is appropriated for the pur- 
poses of the proposed law and a similar amount 
to create a fund to underwrite any immediate 
liability. 


Calvert Mutual of Baltimore 

The Calvert Mutual Insurance Company, 
which is chartered to write fire, tornado, wind- 
storm, hail, burglary and theft on the mutual 
plan, has been organized at Baltimore by in- 
terests allied with the Distillers Mutual Fire 
of Baltimore. The company was incorporated 
October 24, 1917, and began business January 1, 
1918. John Holt Richardson is president, Charles 
zoldsborough, vice-president and treasurer, and 
Thomas C. Crowe, secretary and manager. 


Contents of Building 

The Kentucky Court of Appeals held, in the 
case of Hurst Home Insurance Company vs. 
Deatley, that insurance taken out upon the con- 
tents not covered by insurance of a barn so 
covered was not within a provision in the policy 
upon the latter that the insured should take out 
no additional insurance, either on the within 
described property or on property within build- 
ings insured by the company. 


To Be Globe Insurance Company 
The name of the German Fire of Pittsburgh 
has been changed to Globe Insurance Company 
of Pennsylvania. The new name will be ef- 
fective as soon as the necessary legal formali- 
ties are complied with. 


Officers of Teutonia Fire Chosen 


William F. Oelman has been elected president 
of the Teutonia Fire of Dayton, Ohio, succeed- 
ing the late J. Linxweiler, Jr. C. H. Frank has 
been chosen vice-president and William F. 
Kramer, secretary and general manager. 


Columbia: University Fire Insurance Course 

A course in fire insurance will be given at 
Columbia University during the spring. Ralph 
H. Blanchard of the School of Business will be 
in charge of instruction, and lectures will be 
given weekly on Thursdays at 203 Broadway, 
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New York city, beginning at 5.30 P. M., and 
closing at 7.10 P. M. The first lecture will be 
on February 7, 1918. The modest fee of $12 is 
charged for the entire course, and all desiring 
to register should communicate with the direc- 
tor of the School of Business, Columbia Uni- 
versity. 

As outlined by the university, the course will 
embrace the following topics: Basic principles 
of insurance; fire insurance contract—(1) New 
York standard policy; (2) special clauses and 
forms, fire insurance organizations, fire preven- 
tion, rating, underwriters’ associations. Ad- 
justments—(1) Coinsurance; (2) constructions, 
reinsurance, State supervision. 


Extracts from 1917 Statements of Fire 














Companies 
| Surplus to 
NAME AND LOCATION Dec. | Assets. Policy- 
or CoMPANY. | holders. 
Stock Companies. on | sumeece! s.6s0ece 
Agricultural, Watertown....... 917 | 5,574, ,650,98: 
eras 1916 | 5}035,003, 2,480,141 
! . Druggists, Cincinnati....| 1917 514 403,542 
Amer. Druggists, Cincmnati ‘aa ion 379.35 
f ican Eagle, N. Y.........| 1917 007,714 | 2,103,583 
American Eagle | 1916 2ssbao1 2129,687 
, ile, Hartford......... | 1917 ,539' 4,180,193 
Automobile, Hartforc | i918 27482 1'708'Bee 
irmingham, Pittsburgh.......| 1917 544,098 392,801 
Birmingham, Pittsbur, | 1916 23.976 376'546 
: i NER cco cnne| See ,474,903) 1,840,201 
Camden Fire, Camden 1916 | 3'865°720| 1'602°343 
“anttal Fi “or ete 1917 | 1,065,258 570,013 
Capital Fire, Concor« 1916 | 926143 360238 
Carolina, Wilmington........ fed 132/00 196000 
: sia, Dayton............| 1917 914,466, 784,238 
Columbia, Dayton | 1916 | F so 973 - bh 731 
‘onti 1 SN eee Ree 1917 | 35,8 5} 22. 
Continental, | 1916 | 34/093 874 29'289'836 
Eagle & British Dominions, Lon.| pod | 1, "bas D5 rr 
; ns ,: ...» ee 58,522) 52,753 
Eastern Fire, Concorc | 1916 | 56674 S076 
Eureka F. and M., Cincinnati... ‘1816 | sae 30820 
-Phenix, N. Y......... | | 2 234) 9,602,436 
Fidelity-Phenix, | 1916 | 19.219, ase oets Oo 
F nd Mechanics, In-| | 
“fomapolig.. | 1917 | 61,9121 139,087 
| ae] mal ee 
Louisville........ sae , 465,137 
German, Louisville | 1916 | $90,007 pry 
oH ee Tae | 1,219, 442,778 
General, Paris. | | 1318 | Yass 451° yi 
1S) Cee ee ee 2) 19,001,251 
ae, | 1916 | 40,047,515 420,651'748 
Indemnity Co. of sean | 
St. Louis. 1917 | 350. 655) 348,265 
Ins. Co. of. North America, | 
Philadelphia. . : ...| 1917 | 26,281, 211| 10,817,637 
1916 | 23,770 ,663| 10,844,178 
Iowa National, Des Moines}. 7 Pre | $30.67 . 
Merchants, Indianapolis. . | 1917 | 64,202 59,584 
National F. and M. , Elizabeth. prt | 692,181 303,527 
. - ren = 226,358 
National S ity, Omaha..... 17 | 489,136 396,309 
National Security, Omaha 1916 | 301636 eee 
N. Y. National, Buffalo aan . 
ly National Lumber)... ..| 1917 539,867; 243,553 
1916 458,042 260,736 
Pacific Fire, N. Y.............| 1917 | 1,608,159; 740,186 
sommes | 1916 | 1/338,087| 729/533 
Piscataqua, Portsmouth....... | 1917 | 49,306) 38,714 
| 1916 | 46,526, 36,418 


Peoples National, Phila........ 





Portsmouth, Portsmouth...... 1917 | 184,588| 164,018 
1916 184,500) 161,914 
Prudential. Manchester........ 1917 169,796, 127,657 
1916 57 132,128 
Rocky Mtn., Great Falls, Mont.| 1917 575,177; 472,398 
916 535,146 479,149 

Security, Cincinnati...........| 1917 462,820 1 

1917 740°586 : 

Security, Davenport........... ; 251.250 
‘ . | i016 | _ 692'883| 2a3,070 
Teutonia, Pittsburg.h......... 1917 | 1,062,168 379,393 
1916 | °966,315| 364,866 
United Firemens, Phila........| 1917 | 1,672,854 608,769 
1916 | 1,639,626 645,920 


Virginia F.and M., Richmond. .| 1917 | ys 1,152,056 


1916 | 2,009, 1,084,137 
Underwriters, Concord........ 1917 | 537,938 334,030 
1916 | 416,470) 330,696 
Untinmie, Petites 006552230055, 1,482,108 763,914 


1917 | 
1916 | '901,174| 428,603 


*Not available. {aoe conflagration surplus. 
t Began business Jan. 1 7. 
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Fire Insurancé 


TERRITORIAL CHANGES 


President Evans Announces Rearrange- 
ment of Southern and Middle Depart- 
ments 








TWO COMPANIES AFFECTED 





Continental and American Eagle Fire Involved in 
Promotions 


Henry Evans, president of the Continental of 
New York, has announced a number of changes 
affecting the management of Southern and Mid- 
dle Department territory. William Quaid, as- 
sistant secretary of the Continental, has been 
placed in charge of ail territory covered by the 
Middle States for the Continental. Mr. Quaid 
started with the company as an examiner in 1908 
and after five years’ service was made an execu- 
tive special in 1913. He was promoted to the 
office of assistant secretary in 1916. 

O. F. Grover, who began as an examiner in the 
Southern department, has been promoted to the 
position of agency superintendent and will have 
charge of the Southern territory of the Con- 
tinental. 

J. M. Watkins, special agent for the Amer- 
ican Eagle Fire of New York in Pennsylvania, 
has been transferred to the home office and will 
be placed in charge of the Southern department 
of the American Eagle. 


Investigating Port Newark Fire 

An investigation of the fire at the port of 
Neéwark shipyards, last week, is being made by 
representatives of the arson bureau of the Na- 
tional Board of Fire Underwriters. It has been 
currently reported that the fire was of incen- 
diary origin. 

The feeling among insurance men is that the 
shipyards were adequately rated, but it is said 
that the rates for most of the risks of this 
class are far too low to be considered safe. 

An agitation for the charge of what is called 
the war risk in fire insurance is under way, as 
many feel that the fire insurance premium rate 
is not sufficient to cover the hazards attendant 
upon war. 


Nashville Underwriters Elect 

At the annual meeting of the Nashville Fire 
Underwriters Association the following officers 
were elected: C. A. Folk, president; irving G. 
Chase, vice-president; M. A. Spurr, trustee; 
Miss Julia Hindman, secretary-treasurer. By 
an unanimous vote the trustee was empowered 
to use seventy-five per cent of the deposit funds 
of the association to purchase bonds in the next 
Liberty Loan Campaign, which is anticipated 
in February. 


Columbus, Ohio, Warned Not to Cut 


Protection 

On learning that the city council of Colum- 
bus, Ohio, is contemplating the elimination of 
two engine companies and one truck company 
as a means of reducing the city’s expense of 
operation, Manager T. B. Sellers of the Ohio 
Inspection Bureau announced that any such 
step would be followed immediately by a ma- 
terial increase in insurance rates. Cities are 
resorting to almost every conceivable plan to 
get away from the expenses they have piled up 
for themselves. 

It seems strange that this city should con- 








Life Insurance 


sider a reduction in its fire-fighting force in 
the face of one of the biggest loss ratios in its 
history. The fire department’s records show 
that the fire loss in 1917 was $429,193 as com- 
pared with $294,532 in 1916. While the losses 
have been much heavier in many places than 
usual for the past year, it would seem that this 
is a time when property should not only be 
guarded closely, but every facility for fire-fight- 
ing should be maintained, whatever may be the 
cost. It would be better for cities to retrench 
through a reduction of salaries or the elimina- 
tion of some other branch of municipal work, 
instead of impairing the strength of the fire de- 
partment. 


Cincinnati Fire Underwriters 

New officers of the Cincinnati Fire Under- 
writers Association, Cincinnati, were elected 
recently as follows: President, Charles G. Law; 
vice-president, Louie A. Lent; secretary-treas- 
urer, John F. Ankenbauer; governing commit- 
tee, Lester J. Murphy, Roger Kemper and Will- 
iam Klappert. 





Fire Notes 


—The new Superintendent of Insurance of Quebec 
is Edw. E. Duckworth. 

—The Norwich Union Fire of Norwich now issues 
no underwriters’ agency policies. 

—The Oregon Underwriters Agency is now being 
operated by the Pacific States Fire of Portland. 

—The Pacific Fire of New York has discontinued 
the issuance of policies under the title of the Pacific 
Underwriters Agency. 

—The Fidelity Underwriters Agency of the Conti- 
nental and the Fidelity-Phenix of New York is now 
operated only in Canada. 

—tThe title of the German Underwriters department 
of the Milwaukee Mechanics of Milwaukee has been 
altered to Milwaukee Mechanics Underwriters Depart- 
ment. 

—The directors of Jones, Launt & Barrett, Inc., 
have declared the regular semi-annual dividend of 
three per cent to stockholders of record as of January 
15, 1918. 

—The National Fire of “Hartford is no longer 
operating the German Fire Underwriters, but still 
conducts the Colonial Fire Underwriters and the 
Columbia Fire Underwriters Agency. 

—Through the courtesy of Reidar Holst, a partner 
in the firm of Auth. B. Nilson & Co., Ltd., of Chris- 
tiania, Norway, who specialize in fire, marine and acci- 
dent reinsurance, we are favored with a handsome 
book of Norwegian views entitled ‘‘Norge.” 

—The committee of the Eastern Union was in 
3oston last Wednesday for a conference with the 
Boston Board, New England Insurance Exchange and 
the Insurance Association of Providence. Uniformity 
in clauses and forms was the subject under discussion, 
with the result that all three organizations will get 
together at an early date and come to some agreement 
satisfactory to all. 

—The German Alliance Insurance Association, an 
underwriters’ agency whose policies are guaranteed by 
the Great American of New York and the American 
Alliance of New York, has changed its name to 
American Alliance Insurance Association. The name 
of the Rochester German Underwriters has been 
changed to the Rochester Underwriters Agency. Its 
policies are guaranteed by the Great American of New 
York. 

—An article in the Westerly (R. I.) Daily Sun 
quotes a letter received by Irvine O. Chester, secre- 
tary and treasurer of the Washington County Board 
of Underwriters, from an officer of the Canadian 
Credit Mens Association, which contains the informa- 
tion that Mr. Chester’s plan of fire prevention educa- 
tion in the schools is being worked out also by the 
Credit Mens Association. This should be a good plan 
to be followed generally throughout the country. 
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MUTUAL LIFE ISSUES DOUBLE 
INDEMNITY CLAUSE 


Features of New Contract 

A double indemnity rider, providing for pay- 
ment of double the face of the policy in case of 
death by accident while traveling on a com- 
mon carrier other than an aeroplane, dirigible 
balloon or submarine, has been placed in the 
hands of the agents of the Mutual Life of New 
York. The rider will be attached to policies is- 
sued since January 1, 1917, for a small additional 
premium charge, under certain conditions. In 
announcing the new form, the company said: 








Life insurance makes provision for the bene- 
ficiary in the event of the insured’s death. Un- 
der certain specified conditions the waiver of 
premium clause and the disability benefits 
clause, with which the agent is already familiar, 
may be included in the life insurance policy, 
thus further extending its object and purpose. 
The company now offers the double indemnity 
clause to be attached as a rider to life insurance 
policies, subject to the following conditions: 

The double indemnity will not be allowed 
when the insured has previously received a 
benefit based on total disability. A _ totall- 
disabled person could not properly protect him- 
self in the event of an accident. 

The double indemnity cannot be allowed 
while any premium is in default. The clause is 
valid during days of grace, but not in case of 
paid-up or extended insurance granted on de- 
fault in payment of premium. 

Double indemnity applies only to a passenger 
on a railroad train or other public conveyance 
operated by a ‘“‘common carrier’’—not to an em- 
ployee of the common carrier nor to the com- 
mon carrier himself when an individual. 

Aeroplanes, balloons and submarines are ex- 
cluded because, though not yet operated by 
common carriers, they may be so operated in 
the not very distant future. 

To be entitled to the double indemnity bene- 
fit, death must be directly due to the accident 
and must occur within sixty days of the accident. 

The double indemnity rider will be attached 
only to a policy which provides for disability 
benefits, but not to one containing the waiver 
of premium clause only; hence conditions set 
forth in the rate book (pages 23-24) as to 
‘When Not Granted,” ‘“‘Limit in Amount,” and 
Military and Naval Service, apply also to dou- 
ble indemnity benefits. 

The cash, loan and other values are the same 
as those in policies without double indemnity 
benefits. 

The figures in the illustration on the opposite 
page apply to a policy of $10,000. The instal- 
ments aggregate $6000 for the first five years, 
$3000 for the next five years, and $3000 for the 
final ten years, making a total of $12,000. The 
commuted value of these instalments on a three 
per cent basis is $10,000. 

In addition to these instalments, dividends 
from excess interest will be paid as in the case 
of a life policy payable in instalments under 
mode of settlement No. 2. 

The instalments provided for in the illustra- 
tion are certain—that is, they will be paid for 
the period named, whether the payee lives or 
dies. 

The double indemnity provision will not be 
issued in the case of a term policy, or a con- 
tinuous instalment policy. 

The double indemnity rider may be attached 
to policies issued since January 1, 1917, subject 
to the conditions herein stated. 

The several ways in which the double indem- 
nity may be paid are set out in the rider under 
the captions, ‘‘Double Indemnity Benefit No. 1,” 
and “Double Indemnity Benefit No. 2.” 

The choice, or election, of Double Benefit No. 
1, or Double Benefit No. 2, may be made in the 
same manner as provided in the ‘‘Modes of Set- 
tlement” clause in the policy. 

Under Double Indemnity Benefit No. 2, the 
indemnity is payable in a single sum in lieu of 
instalments. For example, instead of instal- 
ments aggregating $12,000, the commuted value 
of such instalments, $10,000, may be paid. 

The provision for waiver of premium or dis- 
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ability benefits as set out in the life insurance 
policy may be terminated voluntarily or invol- 
untarily before the insured attains the age of 
sixty years at nearest birthday. In that event 
the provision for double indemnity benefits will 
also terminate and become void at the same 
time, but will not terminate at sixty, or later, 
merely for the reason that the provision for 
disability benefits terminates because the in- 
sured has reached age sixty. 

If the provision for double indemnity does ter- 
minate, future annual premiums will be re- 
duced by the amount of the extra premium 
charged for the double indemnity. 

Observe that the single sum of double indem- 
nity Benefit No. 2 may be settled according to 
“Modes of Settlement’? set out in the policy. 
Observe also that the provisions for dividends 
from excess interest, surrender, assignment, 
etc., set out in ‘‘Modes of Settlement” will be 
effective under the double indemnity clause. 


New England Mutual Life Insurance 
Company 

The oldest life insurance company of Massa- 
chusetts in its seventy-fourth annual report 
shows that it is still progressing. Last year 
the New England Mutual Life of Boston, Mass., 
wrote over $54,780,000 of new business, or $10,- 
600,000 more than the year before, and added to 
its insurance in force more than $38,000,000. It 
now has on its books insurance amounting to 
$375,494,658. 

The funds held to protect policyholders ex- 
ceed $84,500,000, while the surplus by the Mas- 
sachusetts standard is over $5,420,000. An ef- 
ficient agency force, under the direction of forty- 
two general agencies, located in thirty-two 
States, produced on the average new business 
of $1,300,000 each, indicating a high degree of 
efficiency. Premium receipts amounted to $12,- 
340,507, while the total income reached $16,141,- 
149. The death claims paid amounted to $3,- 
562,483, and in spite of the age of the company 
the percentage of actual to expected mortality 
was only 57.81 per cent. This old and staunch 
company continues to give to its policyholders 
the very best of genuine life insurance pro- 
tection. 


Life Underwriters Association of New York 
The regular monthly meeting of the Life Un- 
derwriters Association of New York was held at 
noon on Saturday last at the Hotel McAlIpin. 
The attendance was comparatively light, but 
those on hand enjoyed a pleasant session. After 
lunch had been served, President Atkinson an- 
nounced that the annual meeting would take 
the form of a luncheon, to be served at noon on 
Saturday, February 16, at the Hotel Astor. Sev- 
eral speakers of national prominence will be 
heard, and a large attendance is looked for. 

Owing to demands for service to the govern- 
ment, Seward Prosser, president of the Bankers 
Trust Company of New York, and Winslow Rus- 
sell, superintendent of agents for the Phcenix 
Mutual Life of Hartford, were unable to be 
present and address the meeting. A very inter- 
esting talk was given by Mrs. Dave Hennen 
Morris concerning the work being performed by 
the Y. W. C. A. at the various army camps and 
among the women workers in war industries. 
She referred to the establishment of patriotic 
leagues among women and girls and showed how 
they had improved conditions, especially in 
towns adjacent to army cantonments. 

George T. Wilson, second vice-president of the 
Equitable Life, was drafted to take the place 
of the speakers whom he had come to hear. He 
was equal to the task, as usual, and spoke 
strongly on the need for optimism in the busi- 
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ness of life insurance. In concluding, the 
speaker made a strong plea for patriotism, and 
wound up with an apostrophe to the flag which 
was most enthusiastically received by the 
audience. 

The last speaker was Lieut.-Col. M. W. Howze, 
who is judge-advocate at Camp Upton, and in 
charge of the insurance campaign at that Na- 
tional Army camp. He said that up to Friday 
night the men there had applied for $226,000,000 
of insurance, ninety millions of which had come 
in since Wednesday. His remarks dwelt with 
the progress made in training the men for actual 
service and emphasized the fact that the per- 
sonnel of both officers and men was of the 
highest and that every citizen had reason to be 
proud of the splendid qualities being displayed 
by their army. 


Insurance Week Designated 

The week of February 3 to 10 will be ‘“‘Insur- 
ance Week” throughout the military and naval 
camps of the nation, Secretary McAdoo an- 
nounced to-day. In that week all efforts in the 
campaign to make America’s Army and Navy 
“one hundred per cent insured” will come to a 
climax. Insurance officers in the camps will 
make special efforts to reach all men who are 
late in availing themselves of the full Gov- 
ernment protection. Men who have bought. in- 
surance for less than $10,000 will be urged to 
increase their protection to the maximum 
amount. 

“One million men insured before February 12” 
is the new slogan that is spurring on competi- 
tion among the National Army and National 
Guard divisions. Up to January 24 applications 
for $4,486,986,500 had been received from 530,492 
men in service. The average amount applied for 
is $8458. 


American Home Protective Association 

The American Home Protective Association 
has been organized at Chicago to do a life busi- 
ness on the assessment plan. J. F. Plunkett is 
president; Charles F. Greeson, vice-president, 
and William C. Doud, secretary-treasurer. Mr. 
Plunkett is an insurance broker of Chicago. Mr. 
Greeson is manager at Chicago for the Rock- 
ford Life and Mr. Doud is Chicago manager of 
the industrial department of the Commercial 
Casualty of Newark. 


Northern Mutual Life of Chicago 


Max Spiegel, who has been president of the 
Hercules Life, in process of organization, has 
been made general manager of the Northern 
Mutual Life, a new company of Chicago just li- 
censed by the Illinois Insurance Department. 
The officers of the new company are: Dr. C. 
Wolpers, president; I. G. Heartt, first vice-pres- 
ident; C. E. Lapham, second vice-president; 
A. Lefkow, secretary and treasurer; Dr. S. 
Shaw, medical director; Dr, F. LeBlanc, as- 
sistant medical director. 

It is proposed to continue the organization of 
the Hercules Life on the legal reserve plan, 
with a capital stock of $500,000, and when that 
company is ready to start it will take over the 
Northern Mutual’s business. 


Phoenix Mutual Life Officers 
Two new vice-presidents have been elected 
by the Phoenix Mutual Life of Hartford. Silas 
H. Cornwall, former secretary, and Winslow 
Russell, agency manager, are the two men who 
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have been added to the official family. Mr. 
Cornwall will complete fifty years of service 
with the company in Aprii and has been secre- 
tary for many years. Mr. Russell will act in a 
dual capacity as vice-president and agency 
manager, having held the latter post for several 
years. 

At the annual meeting the officers were elected 
as follows: President, John M. Holcombe; vice- 
presidents, Archibald A. Welch, Silas H. Corn- 
wall, Winslow Russell; secretary, Harry E. 
Johnson; assistant secretaries, Russell L. Jones, 
Howard Goodwin, Charles E. Johnstone, Albert 
H. Yost; agency manager, Winslow Russell. 





The Pacific Mutual Life Insurance Company 

The fiftieth year of its existence was in all 
respects a Satisfactory one for the Pacific 
Mutual Life Insurance Company of Los Angeles, 
in both its life and accident departments. 
Creditable gains were made in every item per- 
taining to business growth and financial strength 
and the policyholders once more have their con- 
fidence in the company enhanced. 

During the year 1917 the company increased 
its assets by over $3,340,000 and now holds 
$42,068,783. Against these are liabilities of 
$36,798,655, leaving a surplus on policyholders’ 
account of $5,270,128, including capital, $1,000,000, 
and surplus assigned for future dividends to 
policyholders, $3,151,787. The new life business 
paid for was $27,568,513, and there was added to 
the insurance in force $14,044,841, bringing the 
total amount outstanding up to $185,958,459. 
Cash income for the year reached $11,192,850, a 
gain of $789,659 over the preceding year, while 
payments to policyholders aggregated $4,527,607. 
The premium income in the accident branch 
reached $2,082,032 and the experience in that 
branch was most favorable. The Pacific Mutual 
Life enters on its second half century with every 
prospect of continued success. 


Western States Life Examined 

In a report just issued by the California In- 
surance Department, on an examination into the 
affairs of the Western States Life of San Fran- 
cisco, criticism of the management is made. It 
is stated that the policyholders are protected, 
but that the chances of dividends to stock- 
holders are small, as large sums have been 
drawn from the surplus to meet expenses, many 
of which could be materially reduced, or elim- 
inated altogether. Reference is made to the 
contract of H. J. Saunders, vice-president and 
general manager, and the statement is made that 
a contiuance of the contract means a postpone- 
ment of dividends. Among the criticisms made 
are: 

(1) Over-production and attendant excessive 
overhead burden upon original contributions of 
stockholders. 

(2) Failure to invest the available cash on 
hand to best advantage. 

(3) Lack of proper supervision of the renewal 
of business after it had been placed on books. 

(4) Heavy allowance to general counsel. 

(5) Excessive allowance to the president prior 
to October, 1917. 

(6) Lax supervision over the cost of operation 
and lack of supervision over expenses incurred 
in securing business. 


Made Vice-President of Columbia Life 

Sumner M. Cross has been elected vice-presi- 
dent and general manager of the Columbia Life 
of Cincinnati. He has been secretary for some 
years and has been influential in building up 
that company’s business to a high standard. 
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Life Insurance 


Life Insurance Company of Virginia 


Among the companies which have come well 
to the front in recent years is the old-estab- 
lished Life Insurance Company of Virginia, hav- 
ing its headquarters at Richmond, which has the 
proud distinction of being the oldest, largest 
and strongest Southern life insurance company. 
It transacts both ordinary and industrial life 
insurance, and though confining its operations 
to a comparatively few States it manages to 
make substantial gains each year. 

During the year 1917 the increases made in 
the principal items entering into its annual 
statement exceeded the records of all previous 
years in nearly every important particular. 
Among the gains made were $420,761 in pre- 
mium income; $566,658 in total income; $2,095,- 
887 in admitted assets; 41,590 in policies in 
force, and $13,441,350 in amount of insurance 
outstanding. 

The financial statement shows that the Life 
Insurance Company of Virginia now possesses 
admitted assets of $16,560,439. Of that amount 
$13,286,905 represent investment in bond and 
mortgage loans on real estate; bonds held 
amount to $1,009,350, including $331,500 of United 
States bonds; real estate, including the com- 
pany’s beautiful and stately home office build- 
ing, is valued at $510,962, and the company has 
loaned to its policyholders on the sole security 
of their contracts $555,452. Liabilities are re- 
ported to the amount of $14,343,626, including 
reserves on policies in force amounting to $13,- 
730,513, and there is further shown a surplus on 
policyholders’ account of $2,216,813, including 
the paid-up capital of $800,000. 

Last year the company received or collected 
premiums amounting to $4,413,488, indicating 
approximately a ten per cent increase over the 
previous year. Total income reached $5,300,- 
940 as compared with $4,734,281 in the previous 
year. Payments to policyholders increased by 
over $190,000 to $1,493,444, and the company has 
now paid out on this account since organization 
the sum of $19,612,616. 

The progress made by this company in the 
past fifteen years has been of a most satisfac- 
tory kind. In income and insurance in force 
the company has practically quadrupled, while 
still larger proportionate gains have been made 
in assets and surplus. The following table 
shows the growth by five-year periods in the 
above-mentioned items: 


Year Income Assets Surplus 

i) re $1,388,248 $1,271,381 $251,754 
WAG ce eseees: 2,484,746 3,555,772 525,464 
yA ee 3,536,652 8,470,629 1,478,002 
WORT eiccc cscs 5,300,940 16,560,439 2,216,813 

INSURANCE IN FORCE 

Year Policies Amount 

NO cig iccateessuwasewnnes 308,667 $34,416,331 
MM ies. i dakdossinccucdekes: 481,100 60,492,101 
WOM beiivcdiceuscceucesn es 600,566 85,963,852 
SG dacs ck cu staudenssdeeas 766,709 131,790,562 


A loyal and efficient corps of agents, assist- 
ant superintendents and superintendents is 
working steadily to push the Life Insurance 
Company of Virginia still further forward, and 
it will not be very long before it will be a two 
hundred million dollar company, with the tracks 
clear for still further and greater advances. 
Policyholders in this company are amply pro- 
tected financially and receive most liberal treat- 
ment at the hands of a very capable manage- 
ment. 





Life Insurance 


Guarantee Fund Life Association 


In the sixteen years of its existence, the 
Guarantee Fund Life Association of Omaha, 
Neb., has built up its reserve, surplus and mor- 
tuary funds by constantly increasing amounts 
each year, until they have now reached the 
sum of $2,490,878. The division of these funds 
is reported by the association as follows: Re- 
serve fund, $1,428,252; surplus fund, $664,995; 
mortuary fund, $209,875, and mortuary trust 
fund, $187,756. The total amount, approxi- 
mating two and one-half million dollars, is 
held by the association for the sole purpose of 
paying losses as they accrue from time to time 
in the future, and are not subject to encroach- 
ment through demands for cash surrender or 
loan values. 

In accordance with the conservative policy of 
the management and as an additional security 
to policyholders the association has deposited 
the bulk of these funds with the Insurance De- 
partment of the State of Nebraska, the amount 
so deposited now amounting to $2,218,376. The 
securities in which the funds are invested in- 
clude high-grade first mortgage farm loans 
(nearly $2,000,000), municipal bonds and Liberty 
bonds of the United States Government, the 
latter amounting to $85,000. The investments 
earn a high rate of interest, the average rate re- 
corded for 1917 being 5.68 per cent. 

At the close of last year the Guarantee Fund 
Life showed total assets of $2,508,864, against 
which there were liabilities of $201,172. The 
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principal item of liabilities consists of the 
present value of instalment policies terminated 
by death and amounting to $141,172. There were 
no death losses unpaid at the end of the year 
and but $30,000 reported awaiting complete 
proofs. Other interesting figures of the state- 
ment are an increase in reserve. surplus and 
mortuary funds of $558,953; interest receipts, 
$125,074; losses paid, $349,391. The association 
added $12,561,000 to the amount outstanding and 
now has insurance in force aggregating $91,623, - 
000. Its mortality cost last year was but $5.08 
per thousand of the mean insurance in force, 
and for its entire career the average cost has 
been but $2.80 per thousand. These figures 
would seem to indicate that the association ex- 
ercises the greatest care in the medical ex- 
amination of applicants, resulting in a spe- 
cially fine quality of physical risks. The Guar- 
antee Fund Life Association is run with a view 
to giving policyholders all advantages possible. 


Mutual Benefit Agency Meetings 


The annual agency meetings of the Mutual 
Benefit Life Insurance Company of Newark, 
N. J., began this week with the gathering of the 
agents of Manhattan under the supervision of 
L. A. Cerf. Similar conventions will be held in 
the near future at Boston, Buffalo, Pittsburgh, 
Detroit and Chicago. A. A. Drew, superinten- 
dent of agencies, and William Winton, assistant 
superintendent of agencies, will attend all of 
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these meetings and will represent the home 
office. The Mutual Benefit feels that the 
present is no time to abandon these meetings 
and holds that it is most important for the 
agents to attend and get all the instruction and 
inspiration they can. The meeting at Boston 
was scheduled for January 29 and 30, at which 
it is expected all the agents in the New Eng- 
land territory will be present. At Buffalo the 
agents will convene on February 1. Because of 
the uncertainty of train service throughout the 
country, the dates of the other meetings have 
not yet been fixed. In all it is expected that 
the conventions will consume a period of six 
weeks. 

Last year was the best in the history of the 
company. The net new business paid for, ex- 
clusive of revivals and dividend additions, was 
$121,000,000, as compared with $106,000,000 for 
1916. The death rate was the lowest in the 
company’s history, being but 52 per cent of the 
expected. 


Frederick A. Wallis Appointed 


Police Commissioner Enright of New York 
has appointed Frederick A. Wallis, manager of 
the Greater New York Agency of the Fidelity 
Mutual Life of Philadelphia, as fourth deputy 
police commissioner. In this office Mr. Wallis 
will have charge of the purchasing department 
and will supervise the buildings of the depart- 
ment. 

Mr. Wallis will retain his position with the 





EXTRACTS FROM THE STATEMENTS OF LIFE INSURANCE COMPANIES FOR 1917 


The following figures of the statements of life insurance companies for 1917 have been compiled from advertised statements and returns made direct to The 
Spectator Company. Particular attention is directed to the figures of new business and gains in insurance in force: 
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Premiums |New /~) Insurance Admitted Surplus* | Premiums |New Business} Insurance Admitted Surplus* 
Name or ComPANY. Received. Paid for Gained. Assets. Funds. | Name or Company. Received. Paid for. Gained. Assets. Funds. 
| 
3 $ 3 $ $ | $ $ $ $ $ 
MRM ciecscoreidl peers 193,817,782| 105,370,626| 140,584,445] 18,529,172 || Mutual of Balto.. AY eed aie ee 42,443,557] 1,853,639 520,673 
Agricultural..........-.{ s-s-0-] ween 1,333,210 161,559 146,879 || National American...... OP acer 2000000; ke oes Be | ee 
American National, Mo..| __...... BERG) -sceccsae dl Sassecesl (aj. oceans National Fidelity....... Lo melhcgete eae Ca eee 400,000; _.......... 
pe SS ee 2,888, 415,972 2,961,940 1,580,369 || National Life, Vermont. . 8,197,857 463,965) 11,556,466} 68,590,708 3,767,581 
Bankers Life, ee? er 52,292,402} 22,000, 7000 33 bE | | rae New England.......... 12,340,507! 54, "783 7039 ro | a ree 
California State.........] «ee 7,563,000 2,400,000 2,500,000} —=s«......... New York Life......... 103,444,087| 332,064,081} 161,727,062) 934,929,382) 174,187,046 
eT ES 6 UR oS Se (eee mr Ses 5,151,136 845, OBO 2OT NOW WOO. scckcecc] = 8 soecscf _ carvecrs r 11,400,000 750,000; _—st..... . . 
oe ee ee es 1,700, 1,550,252 295,016 || Northern Assurance..... 410,774 3,103,022 1,603,425 1,477,567 145,453 
Columbus Mutual....... 373,916| 2,949,161] 2;029,069| —_—‘1,135,885 293} le Maa tes CM eae 2'506,748| 1,436,216 711,068 
Connecticut General.....) =... 33; 408 309 23,957,426| 20,895,615 CUCU S VOMIO SMBs eesccescscce|  avereal  sasiees | 1,811,304 1,421,391 305,055 
Connecticut Mutual.. 7,961,805] 31,140,429 16,803,822 79,730,050 506442 1) Crepe Tile... ccc iwc] See es 3,517,056) Pa * | ee |e 
Conservative, Ind.......] §  ...... 3,373,475 EE! Ss se er eer Northwestern National...) =. ..... ISS70,000| T2000 000)  — neeeccl 9 knees 
Continental, DA ....52: 2 | eee 1,678,917 2,578,542 1,318,387 || Old Line Life. ey’ on) seiteteeays SOOOG0O! -~ ——sscwss T750:000; ns tcce 
Detroit Life........-... 399,665| 4,175,000} 2,124,668 02,228 923,089 || Pacific Mutual.........|  ...... 27,568,513} 14,044,841] @42,068,783| 05,270,128 
Equitable Life of Ia.....| = ...... 30,915,900) 21,764,973) 22,500,000) —...... ys (ere 12,000,000 7,500,000 6,000,000}  _—........... 
Farmers and ane. oF. 585,279 6,621,236 4,300,000 1,350,000 415,000 || Penn Mutual........... 27,687,561; 110,032,740, 58,705,968} 183,090,500) 23,977,721 
ol ee ee ee eee oO ee eee ee Peoples, Ind.. a re 2134000 1,253,125 0 | re 
Franklin Life....... oh (ae TS > eee 7,000,000 8,600,000) ...... REGGOMMER a sccccccesesl Sess 7,000,000 3,770,131 ZOGG.0GO) cose 
George Washington. aay cory 2608184| 085808) -......| 1... Phoenix Mutual. an 28,711,495} 17,281,686] 45,941,596, 3,621,856 
SE ere er oes 22,850,000 | a rs aaa eet Pioneer, Mo.. | a 63,000 411,115 119,000 
ee ee ee 1,007,000 534,000 353,000 160,000 || Provident Life and Trust} 14,009,947; 63,444,910) 34,685,109] 100,573,883 7,892,943 
Great Southern, Tex.. 1,346,524) 12,832,327 7,428,624 3,459,056 666,164 || Provident, N.D........| sw. eee ee en eesosa | asus’ 
Guardian Life, ee) eal). Sennen 1,000, 600.000, - ...... Reliancedalesciccccscccl cece 26,363,586} 15,020,804; = ......) = .....- 
Guaranty Life (Ia.)...... 269,757| 2,724,909] —‘ 1,304,928 777,490) 126,560 || Royal Union........... 1,822,202] 10,649,991 6,004,711] 7,428,188 814,776 
Home Life and Accident.| —............ fl es ee sy em wv SUT 0 CSS | (are 8,000,000 ,500, 000, 566, 
Home ae New York...| —......... 22,692,684 12,556,817) 34, = aes 1-512,448 || Southeastern........... 254,457 2,171,841. 1,546,846 890,427 120,093 
ee ee ee ee 6,675,000 4,250,000; 800,000! i... DOMMES ONE Desc css | cerns CUE peel 6 vagineel acter 
Hlinois Lite Cmte 9 leiiewecl \ \) eames 5,000,000 14, Arty 000 siviieines Southland Life.......... 879,638 8,188,961 4,134,720 3,003,933 425,801 
EROMREDOUNEAIC. 500255] sewees| we cwane 1 628 478 PRLS eee Southwestern Life....... 1,249,992 10,745,546 6,961,485 5,224,644 968,541 
International Life....... 2,392,961) 29,000,000 17,150,877 9'411,881 832,977 || Standard, Ia........... 213,993 2, 132; 500 1,218,049 '372, "602 48,016 
| 

Kansas City Life....... 3,971,757 50,486,765} 33,826,069 8,742,727 ee pS on Se: ol, ce ee | arr 18,920,668 3,013,533 
Life Ins. Co. of Va Sheweis BAIBABS) ance 713,441,350} 16,560,439 2,216,813 || State Life, Mont........ 90,481 1,025,871 394,371 266,827 174,099 
Lincoln National........ 1,734,1 19,164,811) 732,047,124 4,952,810 408,000 || State Mutual........... 7,602,067 32; 435 5,233 18,190,511 55,274,167 5,712,558 
Massachusetts Mutual... 14,619,931 61 ‘349, 1534 40,045,261 00,768,580 8,135 750 CETAVOIIE oy. :0 0 002 5s 0 16,516, 388 186, 357, '301| 140, 923,162) a129,311,109| 214,062,943 
SR, mama: a8 8 "170 £453,749,902| 704,025,515| 31,527,458 EIOR COREA... ccc cc] | ewes 80, 000, 000 50,000,000; 120, 000, | eer 

WOMNIOEY State....c5665) sesso 6,100,119 pC U0. 1 ll ne) | er or 
Midland Insurance......| = 8 ...... 1,553,000} _....... 588,630} ...... West Coast-SanFran....| — ...... 8,330,000; ...... 3,650,000; _—_....... 
Midland Mutual........ 832,930 4,756,614 3,224,378 2,739,818 376,482 || Western and Southern... 4,500,000; _...... 7 9,500,000 14,000,000} sia... 
Minnesota a bewss H 1,218,767 10,114,261 6,341,070 709,875 430,275 || Western Mutual, Cal.... 309 712 2,688,000 1,125,000 703,374, =... - - 
Missouri State. . at Lees 45,398,668 27,749,263 17,025,068 3,150,754 || Western Mutual, S. D 14, 780 24,50 —5,500 78,341 8,410 
Montana Life.......... 733,261 7,011,515 4,583,643 1,927,500 644,311 || Western Union......... 1,062,677) 11,105, 808 6,698,700 2,941,268 580,385 
Mutual Benefit......... 32,071,308 133/279; 023 83,031,661} 221 981 "721 18,179,232 || Wisconsin Life..........] = .....-. 1, ’000 723,000 486,000; _—.......- - 






































* Including funds apportioned, unassigned and capital. 





a Including accident branch. 
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f Including industrial. 


i Industrial business. 


o Ordinary busiuess. 


r Including reinsurance 
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Fidelity Mutual Life and will appoint an as- 
sistant manager to take charge of details during 
his absence. 


Mutual Benefit Life Insurance Company 

Progress made in 1917 by the old Mutual 
Benefit Life Insurance Company of Newark, 
N. J., was on the same plane as in previous 
years. New business was greatly increased, 
there was a large addition to the business in 
force, and assets also showed a substantial gain. 
The new business of the year exceeded $133,- 
000,000—a gain of ten millions over 1916, while 
there was added to the insurance in force $83,- 
031,661, bringing that item up to $920,274,435. 

The company’s assets increased by more than 
$16,600,000 and now amount to $221,981,721. 
Dividends apportioned for payment in 1918 
amount to $6,951,753, and contingency reserve 
funds of $11,227,479 are also held. Last year 
the policyholders paid in premiums $32,071,308 
and there was paid out on their account $20,- 
694,440, with $16,094,671 additional going to 
strengthen the reserves. The amount disbursed 
to and invested for policyholders, therefore, ex- 
ceeded by $5,229,576 the amount paid in by 
them. The policyholders of this company are 
continuing to secure the best of life insur- 
ance at the lowest possible cost. 


Harry C. Michael Named Assistant Secretary 

Harry C. Michael, assistant chief auditor of 
the Maryland Casualty of Baltimore, has been 
appointed assistant secretary-treasurer of the 
Maryland Assurance. Mr. Michael has had an 
experience of ten years with the Maryland Cas- 
ualty Company at the home office and in Char- 
lotte, N. C. He served several years in the 
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auditing division, became assistant underwriter 
in the bonding department and was engaged for 
a time in field work. 


Western Mutual Life of Aberdeen 


At the annual meeting of the Western Mutual 
Life of Aberdeen the following directors were 
re-elected: Dr. R. D. Alway, R. H. Angell, 
R. M. Messick, J. E. Kelly and Charles A. 
Howard, George H. Fletcher and N. H. Wendell 
are newly elected members of the board, and 
Dr. J. D. Whiteside, D. L. Lightner, A. C. Witte 
and W. D. Swain hold over for another year. 

The following officers were elected: Presi- 
dent, R. D. Alway; first vice-president and gen- 
eral manager, R. M. Messick; second vice-presi- 
dent, R. H. Angell; secretary, W. D. Swain; 
treasurer, A. C. Witte; medical director, Dr. 
J. D. Whiteside. 


Death of Charles S. Whitney 


Charles Sumner Whitney, who has been in 
charge of the insurance department of the 
American International Corporation of New 
York, died at his home in New York on Fri- 
day, January 25, at the age of sixty-three. Mr. 
Whitney was at one time president of the Amer- 
ican Union Life Insurance Company, which re- 
tired from business some years ago. 


Opportunities in the South 


In the current issue of The Keystone of the 
Southern States Life of Atlanta, great stress is 
placed upon the importance of the South as a 
field for business operations in 1918. The 
prosperity of the country generally, the good 
condition of the farmers and the increased in- 
terest in diversified agriculture are presented as 
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an indication that great things may be expected 
during the year. 

The farmer finds that every crop which he has 
raised has a value heretofore unthought of: 
that, as a result of this, he is not only able to 
pay old debts and make improvements on his 
property, but buy more land. With his in- 
creased prosperity he has become a dispenser, 
rather than an all-time borrower, and hence 
very much sought after by the banks. His 
credit is established and he will be able to 
borrow whatever he needs to make the next 
year’s crop to an advantage. 

When cotton took its famous slump in 1914, 
the Southern farmer began to put his house in 
order; he sought economies in his operations 
and enlarged his lines of protection to include 
money not theretofore made. As a result, when 
the good times of 1916 and 1917 came along, he 
was in position to enjoy the highest possible ad- 
vantage of profit because of these constructive 
changes in his plans of operation. The article 
concludes with the suggestion that “looking 
at the situation-from any angle this ought to 
be the great year of the life insurance man in 
the South.”’ 


Southland Life Insurance Company 


A fine array of increases is shown in the 
annual statement for 1917 of the Southland Life 
Insurance Company of Dallas, Tex., which com- 
pany, by the way, was the first to file its an- 
nual statement with the Insurance Department 
of Texas. New business increased by $1,219,362 
over the preceding year, the total amount paid- 
for being $8,188,961, while $4,134,720 was added 
to the insurance in force, which has now reached 
$30,139,790. 

On the financial side an increase of $68,945 in 
income brought the total for the first time 
(without reinsurance) to over one million dol- 
lars, the actual figures being $1,035,609. Net 
admitted assets increased by over half a million 
to $3,003,933, while there is a surplus to policy- 
holders of $425,801, including the capital stock 
of $300,000. President Harry L. Seay and Vice- 
President Louis A. Linzmeyer are making this 
company one of the best known in its home 
State. 











WASHINGTON SAYS: 


success.’” 


A POLICYHOLDER SAYS: 


AN AGENT SAYS: 


WE SAY: 


WHAT DO YOU SAY? 





A PEEP INTO OUR PRIVATE FILES 


AN OFFICIAL OF THE U. S. GOVERNMENT AT 


“T have your letter of October Ist with the bulletin 
which you are mailing to your policyholders and thank you 
forit. This work is the kind that is going to make the 
Second Liberty Loan of 1917 an overwhelming 


“The service which you perform for your policy- 
holders is without a doubt unequaled by any of your 
competitors. This Health Service beats anything 
I have ever seen. ‘May your tribe increase. 


“Tf a man doesn’t make good with The Germania Life 
Insurance Company it is his own fault.”’ 


Since these are but samples of many letters received 
regularly by ‘*‘The Company of Modern Insurance 
Service,’? THE GERMANIA LIFE INSURANCE COM- 
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99? 











tion, and the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural Resources, 


The manifold service of the past half century may safely be 
PANY, established 1860 under the laws of the State of accepted as a criterion of larger service in store for its policy- 
New York, it should be worth something to YOU to ask 
T. Louis Hansen, Superintendent of Agencies, 50 Union 
Square, New York City, to tell YOU more about the SER- 
VICE which this Company is rendering ITS COUNTRY, 
ITS POLICYHOLDERS AND ITS FIELDMEN. 


holders and their beneficiaries. 


For information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 
Jesse R. Clark, President 







Fifty years of success 


The Strength of the Com- 
pany—the growth of a half 
century—towering back 
of every policy con- 
tract, assures the 
largest possi- 
ble measure of 
security, ser- 
vice, and saving 
to the insured. 


The wisdom 
of the founders 
in restricting the 
Company’s investments to 
farm loans, has through- 
out the years afforded 
the largest degree of safety, 
together with the greatest 
earning power on its in- 
vested funds. It has in 
addition served the Na- 
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Life Insurance 


MUTUAL BENEFIT AGENTS 





Meeting of New York City Solicitors 
Held This Week 





TIMELY PROBLEMS DISCUSSED 





New Yorkers Wrote Large Percentage of Com- 
pany’s Business—Selling Suggestions 

More than eleven per cent of the total new 
business of the Mutual Benefit Life Insurance 
Company of Newark during 1917 was obtained 
by the New York city agency of that company. 
The total paid-for business was about $130,- 
000,000 and the production of the New York 
agency was $13,937,157. This achievement was 
the subject of many congratulations by home 
office officials at the fourth annual meeting of 
the agency of L. A. Cerf at the Hotel Breslin, 
New York, on Monday of this week. 

A. A. Drew, superintendent of agencies, was 
the first speaker at the opening session. He 
commented upon the remarkable record made 
by the Mutual Benefit in 1917 and generally re- 
viewed the outlook for the current year. He 
said that since its establishment the company’s 
honor roll had materially benefited the agents, 
as it proved an excellent stimulant for new 
business. During the first year of the honor 
roll there were not one hundred agents whose 
personal production had exceeded $100,000 dur- 
ing a single year on a paid-for basis. Last year 
the qualifying standard was $144,250 and more 
than 200 men were enrolled on this standard, 
while over 150 had paid for more than $100,000, 
but less than the qualifying amount. 


HOME OFFICE LEADS 


Speaking of the prospect bureau that has been 
established by the agency department at the 
home office, Mr. Drew pointed out that the in- 
dividual agents were making more use of the 
leads furnished and were getting good results 
from them. The New York city agency secured 
more business through the prospect bureau 
leads than any other agency of the company. 
One agent paid for twenty-five per cent of his 
total business from prospect bureau service. 

Mr. Drew alluded to the relation between the 
sales manager of a life insurance company and 
the salesmen under him, bringing out that there 
is closer personal contact between the agents of 
a life company and the sales manager than ex- 
ists in any other line of business. He said that 
the attitude of the sales manager is the plac- 
ing of individual responsibility upon each man 
under him, with the result that the agent has 
a happier life in business than most salesmen. 


SOCIALIZATION OF BUSINESS 

With regard to the future opportunities in 
life insurance, Mr. Drew predicted a consider- 
able expansion of the socialization of business 
such as has been illustrated by recent events in 
the commercial field the world over. This so- 
cialization of business, he felt, is bound to 
benefit the insurance companies and agents, as it 
opens the way for more people to buy life in- 
surance in larger amounts and thus enlarge the 
scope and usefulness of life insurance. 

In a comparison of the present methods of 
conducting the business of life insurance with 
those of a decade ago, one sees a _ radical 
change. Present methods and practice have 
been the result of a number of constructive 
steps taken by the companies themselves, each 
one having a direct influence on the entiire 
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system. As an example, Mr. Drew alluded to 
the educational work that is being done in the 
agency department, as well as by the calling of 
general meetings of agents, such as the one 
held by the New York agency. All this sort of 
work produces a solidarity of organization that 
makes for progress. Under the new methods 
the organization is solidified because the same 
information is given to all agents in all parts 
of the country, with the result that everyone is 
working in unison toward a common end. 


THE COMPANY’S GROWTH 


A number of charts analysing the experience 
of the company over a period of years as re- 
vealed by the annual statements were exhibited 
and interpreted by Percy C. H. Papps, actuary 
of the company. Mr. Papps also talked of the 
mortality experience of the company and illus- 
trated his remarks with charts. Concerning the 
mortality experience of last year, he said that 
this was in part due to the generally favorable 
mortality of the population, as well as to a more 
thorough knowledge of the principles of selec- 
tion. 

EFFECT OF WAR MORTALITY 

On the subject of war mortality, Mr. Papps 
said that it had been the experience of at least 
one of the large Canadian companies to show 
a lower mortality—in fact, forty-eight per cent 
of the expected—on civilian lives; while the war 
mortality had brought the total mortality rate 
of the company up to seventy-eight per cent of 
the expected, representing a very heavy in- 
crease. He explained that this was in part due 
to the fact that the early Canadian regiments 
had not learned the value of thorough military 
discipline, and as a consequence met with a 
very sad fate. He does not feel that there will 
be any such experience with the American com- 
panies, as the soldiers have learned by the ex- 
perience of the Canadians what the importance 
of discipline is. Another factor is the supe- 
riority of the artillery of the Allies over what it 
was in the early days of the war and over that 
of Germany, which is now proving so effective a 
conservator of life at the front. 

Mr. Papps said he felt that life insurance was 
more appreciated by civilians as a necessity in 
war times, and because of this appreciation of 
the value of protection there is likely to be a 
still further increase in the volume of new life 
insurance in the next year or two. He referred 
to the conditions of life insurance during the 
Civil War and immediately following, which 
bore evidence to substantiate his opinion. 

In concluding his remarks, Mr. Papps com- 
mented upon the great work done by the New 
York agency, especially during the past ten 
years, comparing the agency’s achievements 
with those of the company as a whole. In 1901, 
the agency wrote four and one-quarter per cent 
of the total business of the company and in 
1917 it wrote eleven and one-half per cent. The 
premium income of the agency has increased 
from seven and three-quarters per cent of the 
company’s total premium income up to nearly 
ten and three-quarters per cent in 1907. 


“THE DRAFT OF DISEASE” 


The Draft of Death was‘the subject matter in 
an address by George Crogan of the mathemati- 
cal department at the home office. Mr. Grogan 
enlightened his talk with a large chart showing 
the Symbol of Death drawing from a series of 
glass jars, each of which contained the ‘‘num- 
ber” of those who were to die during a specified 
time from certain diseases or other causes at 
ages. He pointed out that man’s 
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various 


Thursday 


chances of dying of old age were less than 
those of committing suicide. His chart en- 
titled ‘“‘The Annual Draft—No Exemptions” was 
the subject of much favorable comment by 
those present. This chart illustrated the figure 
of death drawing its annual toll of all ages 
from all causes. Its purpose was to show that 
while death is certain there is uncertainty as 
to who shall be called at any one time. 


OPPORTUNITIES OF THE PRESENT 


Optimism was the keynote of the address by 
J. Elliott Hall of the Newark agency. Mr. 
Hall pointed out that there is everything in 
favor of the life agent at this time. Among the 
events that have opened a wider field of activity 
by the insurance agent now are the official en- 
dorsement of life insurance as the best form of 
protection of the family and dependents by the 
United States Government by establishing a 
system of insurance for its soldiers. Mr. Hall 
pointed out further that the Government had 
decided that the monthly income for the soldier 
in case of disability, and for the dependents in 
event of death of the insured, was the best form; 
and if it is the best form for soldiers, then it 
is the best form for civilians. 

The Liberty Bond campaign has opened an- 
other lead for life insurance men who should 
argue with the purchasers of the bonds that 
their investments should be insured. Another 
point in favor of the life agent is the Thrift 
movement, as illustrated by the War Savings 
Stamp campaign. By this movement every per- 
son is being urged to save systematically. As 
this is one of the best features of life insur- 
ance, the encouragement of the public to save 
is bound to widen the field of operations of 
the life agent. This is especially favorable in 
a campaign for a wider distribution of small 
policies. The larger policies take care of them- 
selves, as the agents have effective arguments 
for carrying large amounts of life insurance by 
wealthy men to conserve their estates by having 
the inheritance taxes paid from the proceeds 
of life insurance. 

One of the best signs of the times is the 
growing popular interest in life insurance as 
shown by the editorials in daily newspapers and 
periodicals urging upon the readers to carry 
more insurance. Banks and credit agencies are 
asking persons about the amount of life insur- 
ance they carry and for whose benefit. 


AN EFFECTIVE SALES TALK 


Mr. Hall concluded his remarks with a sales 
talk and related a few of his personal ex- 
periences to illustrate his points. The most 
important thing in a sales talk, said Mr. Hall, 
is to properly introduce the subject of life in- 
surance after the agent is able to get in to see 
his prospect. In the first place the prospect 
wants to know three things: (1) Who is calling— 
your name; (2) Whom or what concern you rep- 
resent;: (3) Why you called. 

As a typical example, Mr. Hall said that he 
never introduces himself in the first person, but 
usually says, in addressing his prospect: ‘Mr. 
Blank, this is Mr. Hall of the Mutual Benefit 
Life Insurance Company. I called to see when 
I might have a few minutes of your time to 
explain the company’s monthly income service.”’ 

This generally brings forth some such answer 
as this from the prospect: ‘‘What do you 
mean?” To which Mr. Hall replies: ‘I believe 
every man saves money for one of two purposes 
or for both—for the benefit of someone else in 
case of his death or for his own old age.” 
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From this point on the subject is open for 
consideration or rejection by the prospect. 

There is some interesting psychology in the 
method of Mr. Hall’s approach... By putting 
his introduction in the third person he gets the 
attention of the prospect on the name rather 
than on the personality for a long enough time 
to put him in a receptive mood. By the re- 
quest for an appointment he flatters the pros- 
pect in assuming that he is too busy at that 
moment to take up anything outside of his 
regular business. As income is the subject of 
every person’s interest, the mention of that 
subject usually arouses the curiosity of the 
person approached. 

In discussing the significance of the thrift 
movement, Mr. Hall pointed out that the agent 
should learn to present his case in terms of 
saving so much a month rather than the cost of 
so much per year. Similarly, in speaking of 
policy amounts, it is more effective to speak of 
a monthly income of, say, $50 than $7500 prin- 
cipal sum. Many a person who feels that he 
could not spend $120 a year would readily ad- 
mit that he could save $10 a month. Likewise, 
when the sum of $10,000 is spoken of there are 
many who would say that they did not care to 
carry so much insurance, yet if told of pro- 
viding a monthly income of $50 or $60 a month 
for their widows, they often say that such an 
amount is barely fifty per cent of the needs of 
the wife. 

L. A. Cerf made a few remarks at this point 
bringing out that this is an age of specializa- 
tion and that each agent had found it neces- 
sary to more or !ess specialize on one form of 
protection or contract, and even approach, in 
order to be successful. 


THE BEACH SERVICE AND TALK 


George H. Austin, who is connected with the 
George H. Beach Service, gave an example of 
a standardized sales talk and briefly outlined 
the Beach service. Clients are selected in ad- 
vance and no one is approached unless it is 
established that he can pay for the service, 
which can be given only by life insurance. 
The system provides that one man goes in ad- 
vance and secures the age of the prospect, 
amount of life insurance carried, policies, age 
of wife and age and sex of all beneficiaries 
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under the policies. All this information is 
then sent to the headquarters of the service, 
where the policies are analyzed and carefully 
arranged in a portfolio, on the outside of which 
is a detailed analysis of each policy arranged 
in the order of premium due date. The cash 
value, amount of premium, due date, amount of 
insurance and beneficiary are all tabulated. Up- 
on the return to the agent of the portfolio from 
the head office an appointment is made with 
the client, at which time the analyses are re- 
turned and a talk made on a proposition to 
provide for an annuity or guaranteed income for 
the prospect in his old age. Last year forty 
per cent of the persons interviewed were closed 
and the average amount of the policies was 
$46,000. 

Dr. William R. Ward, medical director of the 
company, discussed the viewpoint of the medi- 
cal department toward albuminaria and glyco- 
suria, which became the subject of much ques- 
tioning by the agents. 


CURRENT TOPICS 


E. E. Rhodes, vice-president and mathema- 
tician of the company, was the concluding 
speaker at the afternoon session, and he spent 
most of his time answering questions as to 
the attitude of the company toward many cur- 
rent problems. Among the subjects oh which 
Mr. Rhodes threw light were war risks, the 
premium tax on life insurance which must be 
paid by the company, sub-standard business, in- 
terest rates on bonds and mortgages, invest- 
ments of the future, farm loans, war mortality 
and policy forms. 

At the banquet in the evening, G. H. Austin 
acted as toastmaster and introduced Mr. Drew 
as one of the speakers. Mr. Drew enlarged 
upon the idea of socialization of business and 
pointed out its relation to life insurance. 

Mr. Rhodes, vice-president of the company, 
also spoke and cautioned the agents against too 
free use of the so-called sales talk. He said 
that he was speaking purely as a man from 
the inside, but expressed it as his opinion that 
best results could be obtained by sizing up 
each individual prospect and using the argu- 
ment that will suit that prospect’s personal 
needs. 

William Winton, assistant superintendent of 
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agencies, enlarged upon the seven qualifications 
for a job and applied them to the business of 
life insurance. The qualifications to which Mr. 
Winton referred are the following: (1) Diffi- 
culty and crudeness enough to call out the 
powers of mastery—in other words, the ability 
to pioneer; (2) Variety balanced by monotony; 
(3) A boss—someone to exchange confidence 
with; (4) A chance to achieve and recognize 
what we have done; (5) A place that is really 
ours; (6) A connection with a cause or an in- 
stitution which we can loyally serve; (7) Hon- 
orable and pleasant relations with comrades. 

Mr. Cerf was the concluding speaker and he 
gave a resumé of the remarks of the speakers 
who had preceded him. 

Entertainment was given by a number of 
members of the New York agency staff, includ- 
ing the following: G. H. Morrissey, R. Graham 
Huntington, J. H. Huntington, Jr., and W. T. 
Wetmore. 


Life Notes 


—Dr. Charles Henry Castle, medical director of the 
Federal Union Life of Cincinnati, died last week at 
the age of fifty-eight years. 


—The Pan American Life of New Orleans paid in 
1917 an extra dividend of two per cent in addition 
to its regular annual dividend of six per cent. 


—Dr. Percy H. Drake, who has been connected with 
the medical department of the Germania Life for 
some time, has been made medical supervisor for that 
company. 


—Milton R. Long, formerly one of the leading pro- 
ducers of the Edward A. Woods Agency of the Equi- 
table Life, has recently removed from Harrisburg, 
Pa., to Pittsburgh, where he is associated with the 
‘Connecticut General Life Insurance Company of Hart- 
fora. 

—Insurance Commissioner C, A. Ambler of Penn- 
sylvania has instituted suit against the old directors of 
the Pittsburgh Life and Trust to recover about $3,000,- 
000, the approximate sum lost in the sale of the control 
of the company to a syndicate headed by Clarence F. 
Birdseye, 

—The National Life Association of Des Moines, 
lowa, reports $39,028,000 of business in force at the 
close of 1917. This is an increase of slightly over 
$5,000,000 for the year. Assets were increased over 
$200,000 and the net interest earnings on invested 
securities equal 5.81 per cent. 





‘THE ADVENTURES OF TWO AGENTS:” 


A Continuous Story. 


Chapter 5. 
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GENERAL AGENTS: 


If you are interested in our Business Building Methods, WRITE US. 


We have the policies that sell and territory open. 
We will accept Liberty Bonds in payment for first and renewal premiums. 


RESERVE LOAN LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
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Casualty, Surety, Etc. 


THE METROPOLITAN LIFE 


Superintendents Held Annual Conven- 
tion Last Week 








COMPANY RECORD LAST YEAR 





Allotments to Agents on Thrift Campaign— 
Addresses of Officers 


At the home office of the company the super- 
intendents of the Metropolitan Life _ Insurance 
Company gathered last week at the annual con- 
vention. This great gathering of insurance men 
was held on Friday and Saturday, January 25 
and 26, and was made the occasion for mutual 
congratulations, owing to the fact of the record 
for 1917 having been the most satisfactory in 
the history of the company. 

Some of the more important figures in the 
annual report for 1917 follow: 


$193,691,915.60 
40,648,595.67 
704,025,515.31 
95,927,881.14 
31,527,458.50 


ERODING SA AMEN ini vse scaee ae <ewins 
ST ce Oe |) | Pees Sipe eee meee 
Total assets at close of 1917........ 
Increase in assets during 1917...... 
LE EE Lb: Ge ea ee areert are 
New insurance placed and paid for in 
1917 was: 
Industrial department. .$354,256,170 
Ordinary department... 436,803,832 


BRN clowcabeaiceeesas aes aio 791,060,002.00 
Total outstanding insurance at end of 
DET SG na puseseu essa onw ee. 3,936,181,898.00 
Gain in outstanding insurance for 
| Sr eee 453,749,902.00 


Number of policy claims paid in 
1917 


eee fay an a cee as 226,972 
The convention opened with a reception to 
the superintendents by the executive officers in 
the executive suite. From there the superin- 
tendents repaired to the assembly hall, where 
the first regular business meeting of the ses- 
sion was opened by President John R. Hege- 
man. Mr. Hegeman received a tremendous wel- 
come and spoke in a very happy vein, analyzing 
carefully the record that had been made and 
congratulating the superintendents upon the 
successful outcome of the year’s work. 


THRIFT CAMPAIGN EXPLAINED 


Following President Hegeman’s opening 
address, Vice-President Haley Fiske addressed 
the convention and then introduced Fourth Vice- 
Président James BE. Kavanagh, who explained 
in detail the plan that has been adopted by the 
Government at. Washington for the sale of 
Thrift Stamps and War Savings Stamps. Mr. 
Kavanagh was appointed some time ago to 
conduct the campaign throughout the United 
States and his appearance at the convention 
yesterday was for the purpose of explaining 
what has been already accomplished and of se- 
curing the co-operation of Metropolitan field 
men in the accomplishment of the great task 
to which he has been called. The first session 
of the convention adjourned after hearing Mr. 
Kavanagh, and the second session opened on 
Saturday morning. 

Second Vice-President George H. Gaston was 
the first speaker to be introduced by Mr. Fiske 
at this session. Mr. Gaston spoke at consider- 
able length of various points in connection 
with the record of 1917, laying special stress 
upon the splendid showing made by the agents 
unattached—a branch of the service that has 
developed greatly in the time it has been in 
operation some ten years. Another point 


brought out by Mr. Gaston that evoked great 
enthusiasm, and that is of striking significance, 
was the persistence of agents in the service of 
the company during the year 1917. The splendid 
record made in this respect attracted special at- 
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tention, because of the unusual conditions pre- 
vailing throughout the country due to the great 
war. After Mr. Gaston’s speech had been 
concluded, Second Vice-President Woodward 
spoke briefly, calling special attention to the 
tremendous growth in the membership of the 
$100,000 Club, there being more than one hun- 
dred members enrolled in 1917. A_ strong 
address along ordinary lines was made by 
Third Vice-President F. O. Ayres, who made 
his usual deep impression upon the convention. 
Mr. Fiske then called upon Fourth Vice-Presi- 
dent Kavanagh to address the convention again, 
this time for the purpose of outlining the com- 
pany’s plans for the development of the busi- 
ness of group insurance—a department of the 
work that has been placed under Mr. Kavanagh’s 
direct supervision. It was announced at this 
time that Arthur H. Tully, formerly superin- 
tendent of the company’s district at Corning, 
N. Y., had been appointed supervisor in the 
group life department. 


COMPANY’S WELFARE WORK 


Third Vice-President Lee K. Frankel was the 
next speaker, and he gave a comprehensive 
analysis of the company’s welfare work and 
the progress that had been made in that direc- 
tion during last year. A noteworthy feature of 
the record in that respect is the nursing service 
and the fact that more than 1,300,000 visits were 
made to sick policyholders during 1917. Other 
addresses were made at this session by Dr. 
Howk, physician in charge of the company’s 
sanatorium at Mount McGregor, and Fourth 
Vice-President George B. Scott, manager of the 
Pacific Coast head office, after which the con- 
vention adjourned to reconvene at the Hotel 
Astor in the evening, when the annual dinner 
was held. 


THE ANNUAL BANQUET 

The convention closed with a banquet at the 
Astor Saturday evening. The large ballroom 
was filled with visiting superintendents, depu- 
ties, agents, men from the home office and in- 
vited guests. The dinner itself was a simple 
thing, as is becoming to war times. The Com- 
pany Glee Club attended, as did members of the 
band, and throughout the dinner there was a 
musical programme of patriotic selections. A 
song book in which were the “Star Spangled 
Banner,” ‘“‘The Marseillaise,’”’ ‘‘God Save the 
King!’ “The Maple Leaf Forever!’ and many 
other patriotic songs was distributed to all the 
guests, and they joined in all the singing with 
a very inspiring effect. Over the diners, sus- 
pended from the ceiling, was the company’s 
flag with 745 stars. 

The vice-president presided when it was time 
for the after-dinner speaking, and he made an 
extended address, summarizing the welfare 
work of the company and making a stirring, 
patriotic speech, putting up to the superin- 
tendents and their staffs the task of selling this 
year $65,000,000 worth of War Savings Stamps. 
He was followed by former Governor A. M. 
Dockery of Missouri, who is one of the Assistant 
Postmaster Generals of the United States, in 
charge for the Post Office Department of the 
handling of War Savings Stamps. He congratu- 
lated the company on its patriotic work in 
various lines, particularly on its undertaking to 
assist in the War Savings Stamp campaign. 
The only other speaker was Captain Frederick 
Stuart Greene, of the 302d Engineers at Camp 
Upton, who related many interesting incidents 
from Camp Upton to show the spirit of the new 
National Army. 
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Thursday 


GREETINGS FROM PRESIDENT WILSON 


The vice-president read a letter from Presi- 
dent Wilson as follows: 

“The White House, Jan. 23, 1918. 
“My dear Mr. Fiske: 

“I deeply regret my inability to attend your 
convention, but I hope you will assure the mem- 
bers of your organization of my admiration for 
their intention to sell $65,000,000 worth of War 
Savings Certificates and Thrift Stamps. 

“This thrift campaign marks, I hope, a new 
era in American life, and in assisting it your 
superintendents and the members of your staffs 
are performing a real service of patriotism 
which will, I believe, have a lasting effect. 

“Sincerely yours, 
‘WOODROW WILSON.” 


At the end of the dinner the Veteran’s Trophy, 
which was offered by the Veterans Association 
for general excellence in the company’s busi- 
ness in the field, was awarded permanently to 
Superintendent W. F. Monahan of the Engle- 
wood (Chicago) district, Mr. Monahan having 
won it a sufficient number of times to make him 
the permanent owner. Other banners were 
awarded for various points of excellence in field 
work. 


CASUALTY, SURETY & 
MISCELLANEOUS 


James E. Donovan Appointed 

Jones, Launt & Barrett, Inc., beg to announce 
the appointment of James E. Donovan as man- 
ager of the automobile department for their New 
York office, 95 William Street, New York city. 
Mr. Donovan has had nine years’ experience in 
the casualty and fire and theft lines, having 
formerly been with the Fidelity and Casualty 
Company, Globe Indemnity Company, as coun- 
terman; Ream, Ives & Wrightson, Inc., as man- 
ager of the casualty department and as vice- 
president of the American Marine Agency, Inc. 
Mr. Donovan’s many years’ experience will well 
fit him in his new position. 

The ‘‘Triangle Corporation” has been enabled 
to secure recently the general agency for the 
Thames and Marine Mersey Insurance Company 
for the purpose of writing automobile fire and 
theft, property damage and collision for the en- 
tire State of New Jersey, and also the general 
agency of the Chicago Bonding and Insurance 
Company for writing allied and casualty lines. 
Mr. Donovan will have charge of these two 
companies in the New York office. 

The Thames and Mersey Marine Insurance 
Company was established in 1860, and has in its 
home office over $5,000,000 in assets and net sur- 
plus of over $3,000,000. This company is owned 
by the Liverpool and London and Globe Insur- 
ance Company. 

The Chicago Bonding and Insurance Company is 
one of the stronger casualty companies, having a 
capitalization of $500,000 and a net surplus of 
approximately $300,000. This company is writing 
fidelity and surety bonds, accident, health, plate- 
glass, burglar, automobile, teams, general lia- 
bility and elevator insurance. This company 
has about $2,000,000 in net assets. 


W. H. Nichols Joins AEtna Group 


W. H. Nichols, formerly general agent of the 
Fidelity and Deposit at Cleveland, O., has joined 
the 42tna companies. Mr. Nichols was success- 
ful in developing a large miscellaneous casu- 
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alty insurance business for the Fidelity and 
Deposit during the year and a half that he rep- 
resented that company as general agent, and 
five years prior to that time he successfully 
managed the life and accident department 
branch office of the Travelers at Columbus, 
Ohio. 


Legislation in New York State 

ALBANY, January 30.—Insurance matters be- 
fore the legislature thus far in the present ses- 
sion have lacked in interest as well as im- 
portance. The impression now is that but little 
insurance legislation will be presented this 
winter. 

Senator Graves and Assemblyman Cheney of 
Buffalo have introduced in their respective 
Houses a bill amending Section 65 of the In- 
surance Law by prohibiting any employee of the 
insured from receiving any rebate from the pre- 
mium specified in the policy. Commissions may 
be paid to ‘‘a licensed’’ broker negotiating for 
insurance, instead of to ‘‘a broker,” as at 
present. 

A bill has been introduced by Senator Murphy 
and Assemblyman Brownlee of Brooklyn, 
amending Section 341 of the Insurance Law re- 
lative to mutual automobile accident insurance 
companies. It provides that no further policies 
shall be issued by such companies if at any 
time ‘‘after six months from the date when such 
corporation was authorized to issue policies, 
and after any additional reasonable time as may 
be allowed by the Superintendent of Insurance,”’ 
the number of members insured falls below one 
thousand, and the number of cars insured be- 
low fifteen hundred, or the premium cost falls 
below $50,000. 

Assemblyman Mitchell of New York has put 
in a bill adding new subdivision 4 to section 231, 
and a new subdivision 8 to 242 of the insurance 
law relative to the powers of fraternal benefit 
societies. 

Senator Marshall and Assemblyman Thayer of 
Franklin have introduced in their respective 
houses a bill defining the employment of James 
A. Ahern as forest ranger to the conservation 
commission, on April 30, 1917, as hazardous 
under the workmen’s compensation law. 

The Assembly has passed Assemblyman Gard- 
ner’s bill, amending Section 143 of the Insur- 
ance Law by authorizing the Superintendent of 
Insurance to relicense brokers upon application 
in their behalf, and without personal applica- 
tion where the broker is engaged in military 
service and unable to make personal application. 


Secretary of Iowa Bonding and Casualty 

Joel Tuttle, one of the best-known insurance 
men in Iowa, has accepted the position of sec- 
retary of the new Iowa Bonding and Casualty 
Company; and he, along with the newly-elected 
president, Emory H. English, has taken up his 
new duties. The company is now in temporary 
quarters in the Flynn Block, but will be located 
in the new Register and Tribune Building, Des 
Moines, when it is completed. 

Mr. Tuttle has consolidated his general agency 
in Des Moines with that of the Baird-Taylor- 
Crawford-Lewis Company, including transfer of 
the companies which he has heretofore rep- 
resented. 

Mr. Tuttle entered the insurance business in 
Des Moines first as local agent October 1, 1898. 
In 1905 he disposed of his agency and became 
manager of the liability department for Iowa of 
the Travelers of Hartford. On January 1, 1907, 
the company transferred him to Milwaukee to 


THE SPECTATOR 


be manager for Wisconsin and the northern pen- 
insula of Michigan. In September, 1911, the 
company offered him a branch office in the lia- 
bility department at Worcester, Mass., which 
he accepted. Later he reconsidered and entered 
into a working agreement with Lew Anderson of 
Cedar Rapids, the arrangement contemplating 
the establishing and building up a local agency 
in Des Moines, while the two were to handle 
Iowa for the Fidelity and Deposit. 

On October 1, 1913, the date that the Emmet 
ruling limiting the acquisition expense of lia- 
bility insurance became effective, Mr. Tuttle 
severed his connection with the Fidelity and De- 
posit as field man and took over the general 
agency of the Travelers for the liability and 
compensation departments covering territory 
in fifty-two counties in central Iowa. He has 
remained in this position since building up his 
general and local agency business, until at the 
present time it has reached a handsome volume 
of business. 

The new Iowa Bond and Casualty is a million- 
dollar concern. Herbert M. Ferres is manag- 
ing underwriter. 


Income Tax Law and Accounting, 1918 

A new edition of ‘Income Tax Law and Ac- 
counting,” by Godfre N. Nelson, member of the 
New York bar and certified public accountant, 
State of New York, which deals with the Income 
Tax Act of September 8, 1916, and the War In- 
come and War Excess Profit Taxes levied by 
the War Revenue Bill of October 3, 1917, has 
been issued and is being put on the market by 
Henry Malkan, publisher and agent, New York. 
Definitions of the terms used as defined by in- 
come tax laws, decisions and rulings are pre- 
sented, and are followed by a section devoted to 
Income Tax Law and Accounting. Some of the 
general topics covered are Income, Taxes, and 
Returns of Individuals; Farms and Farmers, De- 
ductions Allowed, Partnerships and Corpora- 
tions, Exempt Organizations, War Excess Profit 
Taxes, Depreciation, and Bookkeeping Sugges- 
tions, followed by the text of the laws, the 
whole being copiously indexed. This useful and 
comprehensive book of 364 pages sells at $2.50 
per copy. 


United States Fidelity and Guaranty Com- 
pany of Baltimore, Md. 


While an increase of nearly two and one- 
half millions in net premiums written was made 
by the United States Fidelity and Guaranty 
Company of Baltimore, Md., in the year 1916, the 
results of last year show an even greater gain. 
The net premiums written in 1917 reached $14,- 
390,158, indicating an increase of $3,761,811. This 
increase alane is nearly equal to the entire 
premiums written by the company in 1910— 
only seven years ago. It is apparent, therefore, 
that remarkable strides are being made by this 
organization as it increases in years. 

In view of the uncertainties attending the 
transaction of practically every line of business 
during the past year, the operations of this 
company may be considered as exceptionally 
favorable. The net income was over a million 
dollars greater than in the preceding year, 
a larger amount was added to the surplus, re- 
serves were again materially strengthened and 
the business was conducted at a lower rate of 
expense. 

Outside of premium receipts there was re- 
ceived as interest earnings $462,413, while 
other receipts amounting to $68,980 brought the 
total income for the year up to $14,921,553. The 
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disbursements amounted to $11,427,689, of which 
$5,520,975 represent losses paid and the net in- 
come was $3,493,864. The ratio of losses and 
adjustment expenses to premiums written was 
41.4 per cent, as against 39 per cent in the pre- 
vious year, while the expense rate decreased 
from 41.8 per cent in 1916 to 38 per cent last 
year. . 

The net earnings for the year were appor- 
tioned as follows: Added to premium reserve 
$1,269,312; to claim reserve, $1,168,745, and to 
other reserves, $305,314, making total additional 
reserves of $2,743,371. In this connection it may 
be pointed out that while higher reserves were 
required by law last year for liability and 
workmen’s compensation losses, the United 
States Fidelity and Guaranty has voluntarily 
added $189,841 to the amount required by law. 
Valuation of the company’s securities on the 
basis of the Insurance Commissioners’ average 
figures shows a depreciation of $184,488, which 
has been marked off. Stockholders received 
dividends of 12 per cent during the year, amount- 
ing to $360,000 (which is less by $130,134 than 
the income from interest and rents), and there 
remained $206,005 to be added to surplus ac- 
count, 

From a financial standpoint this company oc- 
cupies an extremely strong position. Its as- 
sets now amount to $16,789,367—a gain of $2,- 
897,460 for the year, while the surplus, includ- 
ing the capital stock of $3,000,000, is $5,438,439, 
so that the contracts of all policyholders are 
more than amply protected. The reserves set 
aside by the company include $6,101,803 for un- 
earned premiums and $4,227,115 for claim re- 
serve. This latter item is divided into $1,735,337 
for fidelity and surety; $2,284,670 for liability 
and compensation, and $207,108 miscellaneous 
casualty departments. 

President John R. Bland founded this insti- 
tution some twenty-two years ago and has con- 
ducted it along progressive lines, so that it 
now stands the foremost organization of its 
special class. It is sound and prosperous, 
prepared to take advantage of every opportunity 
to increase its service to the public and still 
further promote its growth. How it has grown 
from humble beginnings is well shown in the 
accompanying table covering its entire history: 


Year Premiums Resources 
Sit eksusccaducennciacas $6,672 $281,421 
Geese ececdcccadeddegesas 103,199 887,613 
Ba sdeeedaewkaetuneens 408,526 1,414,156 
Ree eecatnedadacaecceens 624,181 2,188,578 
Wi easanccedsdaceces ues 821,145 2,256,198 
WOGNGs ccadasdcncecwatauks 1,227,424 2,507,689 
SO adceusecascesmecenees 1,587,841 2,952,868 
WRG ies ceckcssccadecaades 1,955,267 3,187,671 
NEGRI Vi cawawenesangveens 2,102,589 3,304,805 
Wa cdccawadenedangedes 2,289,199 3,427,485 
SOG e ss ececdadiasceused 2,316,031 3,650,055 
WOGeek dadatseencceacxene 2,559,668 3,854,268 
NOM tins cuavecedueciae 2,676,284 4,250,117 
GG wcaceesaescasceres 3,157,565 5,145,730 
EMaslsacewasasdedeweee 3,776,144 6,099,675 
WOGNai 4454 cacdenneneaes 4,738,987 6,867,655 
MOEN Ga ca aeedeceesdeucanes 5,444,760 7,481,474 
y > DR Rs in Roe 6,295,908 7,909,368 
tetera ddenceccaveanenas 7,128,566 8,911,354 
Belarc d ecdndceuuetewnes 8,154,487 10,178,075 
WOM ee osceccnaanestewaes 10,628,348 13,891,908 
NBs ovat vecxeesucdasene 14,390,158 16,789,367 


At the annual meeting last week the board of 
directors was increased from twenty to sixty, 
and a number of prominent banking and busi- 
ness men in various sections of the country 
were elected. Additional vice-presidents were 
elected in the persons of Sidney Hall, Hubard 
Pearce Ringgold, T. Hartley Marshall and 
Herbert L. Price, while Joseph W. Bristor was 
made an assistant secretary. 
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Unfair and Injudicious Advertising 

In an effort to offset the competition with 
other companies in the field of workmen’s com- 
pensation and liability insurance, the Manu- 
facturers Liability of Jersey City, N. J., has 
been conducting a campaign of advertising 
through the mails by the use of circular letters, 
the contents of which do not set forth any par- 
ticular advantage to prospective insurance buy- 
ers with respect to that company, but rather is 
a general statement that insurance agents are 
liars. 

The method whereby the Manufacturers Lia- 
bility reaches its prospects by a general in- 
dictment against all other insurance companies 
and their agents is through letters of endorse- 
ment written by certain subscribers to the com- 
pany’s service. The Grymes Engineering Com- 
pany recently endorsed the Manufacturers Lia- 
bility, and more recently still the New York 
Iron Roofing and Corrugating Company of Jersey 
City added, to use the language of that con- 
cern’s letter of endorsement, its ‘‘bit to nail 
lies.” Here is what the roofing company says, 
in part: 

“Insurance agents lied to us about the Manu- 
facturers Liability and tried to prevent our 
joining it; but, we are glad to say, ineffectually. 

“Never before has our business been taken 
care of as well as it now is by the ‘Manufac- 
turers’ and our advice is not to believe the in- 
surance agents’ lies, but to place your com- 
pensation insurance with the Manufacturers 
Liability Insurance Company * * * * and find 
out for yourself what real service is.’’ The 
letter of endorsement was signed by the sec- 
retary and treasurer of the roofing company. 

In looking at this sort of advertising from a 
critical standpoint it is difficult to say whether 
one should laugh at its folly or pity its backers 
for its amateurishness and for its actual boom- 
erang effects. 

From the latter viewpoint it is remarkable 
indeed that the endorsers could have been in- 
duced in sober judgment to affix their names to 
such libelous trash as that quoted above. It 
puts its authors in the position that every sales- 
man of a competing company in their own line 
of production is a liar, for if the competitors 
of the Manufacturers Liability are liars just be- 
cause they are competitors, then by the same 
reasoning the salesmen of every other roofing 
concern in the country is a falsifier because he 
does not sell the goods of the New York Roof- 
ing. 

If it is true that some insurance agents do'lie 
about the Manufacturers Liability, it is a re- 
flection on the agents themselves and on the 
companies which they represent. The larger 
and more responsible insurance companies 
frown upon the lying agent and will have none 
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of him. Where such are found they are 
promptly called to account, as the managers 
well know that a lying agent is a harm to the 
business as a whole, and anything that is harm- 
ful to the whole business is a harm to each 
individual company. To brand the entire class 
of insurance agents as liars because of the acts 
of one or two is unjust. 

The entire lack of dignity in this kind of ad- 
vertising tends to have a reactionary effect 
not only on the business of the insurance com- 
pany itself but also upon that of all those who 
subscribe and publicly approve of its acts of 
this kind. 

If public confidence and the confidence of the 
insurance business as a whole is sought there 
is no more effective means of winning this faith 
than by advertising in the recognized publicity 
channels. Insurance journals, periodicals and 
newspapers are the media through which adver- 
tising campaigns should be conducted if it is 
intended that a good name shall be built up. 
To resort to attacks upon competitors by the 
use of unfair letters—containing libelous mat- 
ter—is destructive, and it bears all the earmarks 
of Germanic espionage. Letters of the kind 
sent out on behalf the Manufacturers Liability 
are a discredit to the system of mail advertis- 
ing, which has grown to be an essential part of 
commercial life to-day. The very thing that it 
is intended to build by these letters is de- 
stroyed by the utter lack of constructive pur- 
pose contained in them and by their villifying 
character. 

It is doubtful whether there is a newspaper, 
periodical or insurance paper in the country 
which would approve the contents of the letter 
referred to above as legitimate advertising 
copy. It is certain THE SPECTATOR could not 
and would not accept for publication in its ad- 
vertising columns copy which is untruthful and 
destructive. The purpose of advertising is con- 
struction and the copy of individual advertise- 
ments must be constructive to be effective and 
appealing. 


Chicago Plate Glass Exchange 

J. Collins of the Fidelity and Casualty was 
elected president at the annual meeting of the 
Plate Glass Insurance Exchange of Chicago to- 
day, and Charles S. Ray secretary and manager. 
A committee was appointed to take up with the 
companies the advisability of indorsing policies 
with a provision giving the option of replacing 
broken glass or paying the assured its cash 
value at ‘“‘the date at which the policy was writ- 
ten,’’ the words quoted being the essence of the 
indorsement. This safeguard is proposed in 
view of the possibility that large plates can- 
not be purchased in the near future if glass 
making is held to be a non-essenfial industry, 
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and determination of the cash price might lead 
to controversy, especially if an effort were made 
to charge extortionate prices for large plates 
because of their scarcity. 


Chicago Bonding Officers 


At the annual meeting of the Chicago Bond- 
ing and Insurance Company, Congressman A. J. 
Sabath was elected president, Albert Sabath 
vice-president and general counsel, and Oliver 
F. Roberts vice-president and general manager. 
E. A. Westerfield, who has been superintendent 
of surety claims, wasvelected secretary to fill 
the vacancy caused by the promotion of Mr. 
Roberts to vice-president and general manager. 
Oscar F. Mayer was elected treasurer to suc- 
ceed C. J. Vopicka, now United States minister 
to the Balkan States. 

After canceling all business in New York, 
Massachusetts and Connecticut, and discontinu- 
ing the writing of compensation insurance, the 
company shows an increase in its premiums 
over 1916. The fidelity and surety department 
made a forty per cent increase. E. A. Wester- 
field, the new secretary, was secretary of the 
Federal Union Surety Company until it merged 
with the Western Indemnity Company. He was 
with the Western Indemnity until 1913, when 
he resigned to become superintendent of surety 
claims for the Chicago Bonding. 


Casualty Notes 

—An active insurance agency in South Carolina, 
doing a large business, announces in another column 
that it is willing to take on casualty and surety lines. 
The agency has an efficient staff and can give good 
service to a responsible company. 

—Frank J. Menig, manager of the public official de- 
partment of the National Surety Company, has been 
appointed one of the company’s assistant secretaries. 
He was formerly assistant superintendent of the 
fidelity department and has been connected with the 
company for seven years. 

—Nat M. Wills, the actor who recently met acci- 
dental death from poisonous fumes inhaled while run- 
ning his automobile engine in a closed garage, carried 
$27,500 accident insurance with the Fidelity and 
Casualty of New York. The claim was paid within 
one week from the date of the accident. 

A few weeks ago George E. Taylor was appointed 
assistant secretary of the General Casualty and Surety 
Company of Detroit, Mich. Evidently he got on the 
job right off, for at a meeting of the board of direc- 
tors on January 22 he was advanced to the position 
of a vice-president. 

—The firm of French, Wakefield & Jopling are now 
located at 305 Hoyt building, Wichita, Kan. The 
above firm are general agents for the southern half of 
Kansas for the Western Indemnity Company of Dallas. 
They are also in the local insurance business at 
Wichita, Kan., the office being in charge of R. C. 
Jopling as manager and E. R. Ledbetter, assistant. 
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